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Adds to flow of Sinclair products 
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in making quality steel 


Even steel men—whose daily work puts 
them in a world of spectacular industrial 
scenes—are thrilled by the brilliant py- 
rotechnics of the Bessemer “blow.” And 
to National Steel, Bessemer vessels are 
just as vital as they are picturesque. 


National makes open hearth steel—not 
Bessemer steel—and operates the world’s 
largest open hearth furnaces. But there’s 
an important place for the Bessemer in 
National’s mills. Used for preliminary re- 
fining of pig iron before it goes to the 
open hearth, National’s Bessemers 


NATIONAL STEEL 


GRANT BUILDING 


SERVING AMERICA BY SERVING AMERICAN 


provide an extra step in quality control. 


In a Bessemer furnace, this preliminary 
refining can be done in a matter of min- 
utes—by forcing a blast of cold air 
through the molten metal. When the air 
churns through the iron, oxygen com- 
bines with impurities, burning them away 
in a furious burst of gas and flame. The 
purified metal is then ready to be made 
into quality steel in the open hearths. 


At National Steel, quality comes first. 
And in Bessemer operations, as in the 
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PITTSBURGH, PA. 
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NATIONAL 
STEEL 


entire chain of production from raw 
materials to finished steel, the constant 
emphasis on quality has helped to win 
for National its reputation as one of 
America’s foremost producers of steel. 


New Color Film Now Available 


“‘ Achievement in Steel”... anew 16-mm 
color film telling the dramatic story of 
steel is now available to organized groups. 
To obtain this film for your group, 
write to “Achievement,” National Steel 
Corporation, L£utsburgh, Pennsylvania. 
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SEVEN GREAT DIVISIONS WELDED INTO ONE 
COMPLETE STEEL-MAKING STRUCTURE 


Great Lakes Steel Corp. 

Stran-Steel Division 

The Hanna Furnace Corp. 
National Steel Products Co. 


Weirton Steel Company 
Hanna Iron Ore Compe 1y 
National Mines Corp. 
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BEST WAY TO 


CORNER 


THE FACTS 
YOU NEED 


Read The New York Times 
every day. The Times brings 
you more news that affects your 
investments ... more news of 
business, industry and _ finance 
than you can get in any other 


publication. Try it. You'll like it. 


The New York Cimes 


For 47 years first in the world 
in financial advertising 




















DIVIDEND NOTICE 
PENN FRUIT CO., INC. 


. PHILADELPHIA, PA. 


The Board of Directors of Penn Fruit 
Co., Inc. Has Declared the Follow- 
ing Dividends: 


4.6% PREFERRED STOCK. 57% cents 
per share quarterly dividend pay- 
able December 1, 1954, to share- 
holders of record at the close of 
business November 19, 1954. 


5% CONVERTIBLE PREFERRED 
STOCK. 62 cents per share quarterly 
dividends payable December 1, 1954 
to shareholders of record at the close 
of business November 19, 1954. 


COMMON STOCK. 12% cents per 
share quarterly dividend payable 
December 15, 1954, to shareholders 
of record at the close of business 
November 19, 1954. 


Louis Snyder, Treasurer 











-AMERICAN ZINC, LEAD AND 
SMELTING COMPANY 


Convertible Prior Preferred Stock 


A quarterly dividend of $1.25 per share has been 
declared on the Prior Preferred Stock of said 
Company for the calendar quarter ending Sep- 
tember 30, 1954, payable November 1, 1954 to 
stockholders .of record at the close of business 
October 7, 1954. 

W. J. MattHews, Jr., Secretary 
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Keokuk Dams "0°72"... 


Harnessing rapids on the Mississippi River at 
Keokuk, Iowa, is Union Electric’s Keokuk Dam. 
It is the dénly power dam in all the river’s 1250 
miles, and represents a tremendous engineering 
achievement for its time. Built by famous hydro- 
engineer Hugh L. Cooper, the dam gave immedi- 
ate momentum to industrial development in the 
Keokuk-Ft. Madison area, and also did an im- 
portant job of improving navigation on the river. 
It still delivers up to 125,000 kilowatts for the 
use of Union Electric customers. 


Keokuk Dam is one of the two hydroelectric 
power projects that play an important role in 
Union Electric’s power program. The other is 
Osage Plant in central Missouri, a plant that is 
known for its flexibility in meeting sharp increases 
or decreases in demand for electricity. Union 
Electric also maintains seven steam plants that 


UNION ELECTRIC COMPANY 


. 


Subsidiaries: 


Union Electric Power Company 

Missouri Power & Light Company 

Missouri Edison Company 

Union Colliery Company 

Poplar Ridge Coal Company 

St. Louis & Belleville Electric Railway Company 


interconnect with the hydro developments, round- 
ing out a balanced system of power supply that has 
become one of the best-integrated in the nation. 


The total output of the system is growing. During 
the 12 months ending June 30, 1954, system out- 
put exceeded 714 billion kilowatt-hours, a gain of 
half a billion kilowatt-hours over the preceding 
12-month period. This gain represents constantly 
expanding service to over 600,000 customers living 
and working in an 18,000-square-mile area in 
Missouri, Illinois and Iowa. 


Revenues for 1954 are running at the rate of more 
than $107,000,000 annually and the investment 
required to serve system customers is now more 
than half a billion dollars. Union Electric expects 
to spend 200 million more dollars in the next five 
years to keep pace with the steady progress in the 
great Mid-Mississippi-Valley area it serves. 


> KEOKUK DAM 
Uw 


—. 


MISSOURI! pacnet $ 
DAM _UNION ELECTRIC CO. 
SNe OOF MO. 














Secretary of the Treasury George Humphrey (left) and Director of the Budget 
Rowland R. Hughes make public the annual summer review of Federal budget. 


Inflation Lurking 
In the Federal Budget 


Indicated deficit for fiscal 1955 now placed at $4.7 


billion against a previous estimate of $2.9 billion. 


Outlays have dropped, but revenues are off even more 


)* peti the costs incident to the 
Korean War, the lederal deficit 
for the fiscal year ended June 30, 
1953, amounted to $9.4 billion, Al- 
though revenues declined by some 
$200 million during the following 
fiscal period, outlays receded sharply 
—from $74.3 billion to $67.6 billion— 
and the fiscal 1954 deficit was only 
$3 billion. The budget adopted last 
January for the current fiscal year 
contemplated a further $2. billion 
drop in expenditures and a slightly 
smaller dip in receipts, the net esti- 
mated result being a deficit of $2.9 
billion. 


Seeks Further Economies 


Any deficit is undesirable, and the 
Administration has continued its ef- 
forts to cut down expenses in an 
effort to achieve or approach a bal- 
anced budget. The latest review of the 
situation shows that considerable 
progress has been made in trimming 
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l‘ederal Government costs; these are 
now expected to amount to only $64 
billion for the current fiscal year 
rather than $65.6 billion. But the goal 
of a balanced budget has receded in- 
stead of coming closer, for revenue 
expectations are now $3.4 billion 
smaller than in January, and accord- 
ingly the deficit is scheduled to climb 
to $4.7 billion: 

The $1 billion reduction in excise 
taxes enacted by Congress, which was 
not allowed for in the January esti- 
mate, is responsible for part of this. 
The lower-than-anticipated level of 
business activity was the biggest 
factor, however; this is expected to 
result in reductions of $293 million 
in personal income. taxes and over 
$1.5 billion in corporation income 
taxes as compared with the January 
projections, 

Treasury Secretary Humphrey still 
hopes to effect further economies, but 
the scope for these is steadily becom- 


ing more limited. Defense and other 
security outlays have already been cut 
to $41.9: billion against a January 
estimate of $44.9 billion and actual 
totals of $46.2 billion in fiscal 1954 
and $50.3 billion the previous year. 
This reduction is the more notable in 
that it was achieved in spite of a re- 
cent decision to step up purchases for 
the strategic materials stockpile by 
$300 million. 

Offsetting part of the slash in de- 
fense costs are increases in veterans’ 
benefits, unemployment compensa- 
tion, housing activities of various 
kinds, farm price support costs, high- 
way programs and aid to education. 
Some of these gains are involuntary, 
being due to the impact of economic 
conditions; others result from new 
legislation or a desire to stimulate 
various special segments of the econ- 
omy. Obviously, they are not subject 
to significant reduction. 

Even the 1955 fiscal year will not 
bear the full brunt of the tax cuts 
enacted earlier in 1954; it is estimated 
that this factor alone, assuming un- 
changed levels of business activity, 
will account for a further decline of 
around $2 billion in receipts for fiscal 
1956. And there will be political pres- 
sure for additional tax cuts next year, 
which if effective will mean still more 
revenue loss. Even allowing for an 
improvement in business activity and 
hence in taxable income, the achieve- 
ment of a fully balanced budget ap- 
pears rather remote. 


More Reliable Indicator 


Budgetary deficits constitute a po- 
tentially strong inflationary influence. 
Their force is not accurately meas- 
ured by the excess of outgo over in- 
come in the administrative budget, 
whose figures are cited above. But 
even the cash budget—which is con- 
sidered a more reliable indicator in 
this connection—is expected to be 
$2.1 billion in the red this year in- 
stead of showing a slight surplus as 
estimated last January. 

For the present, the inflationary ef- 
fect of budget deficits will be strength- 
ened by the method of financing them. 
Due to the workings of the Mills Plan 
embodied in the Revenue Act of 1950, 
calendar year corporations will pay 
only teh per cent of their tax liability 
on 1953 incomes during the current 
six- months (having paid 90 per cent 




















of it during the first half of calendar 
1954), and individual income tax 
payments are also seasonally light at 
present. Thus, the Treasury is being 
forced to raise a substantial amount of 
cash through borrowing. 

It has already sold some $3.5 bil- 
lion of tax anticipation certificates, 
and is not likely to resort to this de- 
vice again on any large scale in view 
of the drop in corporate incomes and 
hence in their tax liability. Sale of 
long term bonds would help to stretch 
out the too-short average maturity of 
the Federal debt in line with Admin- 
istration policy, but this course would 





sop up insurance and similar funds 
which would otherwise be available 
to buy corporate and municipal bonds 
sold to finance various job-making 
projects. Until business recovery sets 
in more strongly, the Treasury has 
no desire to interfere with such 
activities. 

It has just offered $4 billion of 154 
per cent notes maturing in two years 
and seven months, which will be 
hought largely by banks. This proc- 
ess will increase bank deposits, the 
basis of the money supply, and will 
therefore heighten the inflationary 
effects of the budget deficit which re- 





12 Stocks for Up-Grading Holdings 


These defensive-type shares are of very good quality 
and afford attractive yields. They are suitable for 


replacing inferior stocks in investors’ portfolios 


t is pretty safe to assume that the 

portfolio of the average investor 
contains one, probably several issues 
which have proven far from satisfac- 
tory. Usually they have been retained 
partly in hopes of an opportunity to 
dispose of them at levels that have 
failed to materalize, and also because 
the investor has found it difficult to 
decide upon replacements. 

In the meantime, the inferior issues 
lower the grade of the portfolio as a 
whole, and the investor’s problem not 
only concerns itself with finding 
replacements, but in making selections 
that will improve the quality of the 
portfolio, afford reasonable income, 
and provide, as well, possibilities of 
capital enhancement. In the present 
market the investor also is well ad- 
vised to confine his selections to issues 
representing corporations not only 
well entrenched in their particular 
industries but also likely to make 
better-than-average showings during 
any broad business downtrend that 
may develop. 

As readily may be understood, op- 
portunities for fortifying portfolios by 
the addition of stocks of high quality 
at prices affording attractive yields, 
grow fewer as the market averages 
continue to make new peaks, but 
throughout the list a moderate num- 
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ber of possibilities may still be found. 
The accompanying tabulation lists a 
dozen common stocks of excellent 
grade which are priced at reasonable 
relationship to earnings and afford 
satisfactory yields. In addition, each 
falls into the defensive category, 
since the great bulk of the goods or 
services it provides may be regarded 
as economic necessities: food, cloth- 
ing and other wearables, drugs, com- 
munications, light and heat and so on. 

Around current prices, returns on 
the twelve issues range from 5 to 7.5 
per cent. Seven of the issues are 
rated A, one carries an A-plus rating 
and the four others are rated B-plus 


quires the borrowing to be under- 
taken. At the moment, this is all to 
the good, since business can certainly 
stand the additional stimulus thus de- 
rived, and the present Administration 
can be trusted to resort to long term 
bond financing as soon as conditions 
are favorable for it rather than follow 
the perpetual policy of “planned in- 
flation” so dear to.its predecessors. 
3ut on a long term basis, particularly 
if there should be a political upheaval 
in 1956, the Federal Government’s 
inability to live within its means car- 
ries unmistakable inflationary impli- 
cations. 


by FinanciAL Wortp Independent 
Appraisals. 

Dividend records are exceptional. 
American Telephone and Diamond 
Match have paid uninterruptedly for 
more than 70 years, while nine others 
have records ranging from 27 to more 
than 50 years. The eleven made pay- 
ments all through the major depres- 
sion of the early 1930s, and this may 
be considered a good indication of 
their capacity for operating profitably 
during times of acute business depres- 
sion. The twelfth issue, Walgreen, 
which made its first reported dividend 
payment February 1, 1933, hasn’t 
missed since. 

But even dividends since incorpo- 
ration do not always tell the whole 
story because most of the companies 
were consolidations of profitable, 
dividend-paying businesses of long 
standing. 


Attractive Replacements for Unsatisfactory Holdings 


Earned Per Share————~,, 


-—Annual—, -—Six Months— 


7-——Dividends——_, Recent tIndic. 


1952 1953 1953 1954 Since 1953 *1954 Price Yield 
American Tel. & Tel. $10.43 $11.32 h$11.39 h$11.49 1881 $9.00 $9.00 171 (5.3% 
Best Foods ........ a3.23 a2.80 n6 Oe oe 25° 3 OCS 
Diamond Match .. 320, "3:50 1.47 1,552-FR82: 2:00721:50:. SR «S35 
Endicott-Johnson .. b2.82 b2.23 1.65 0.99 1919 1.60 1.60 27 59 
Hazel-Atlas Glass.. 1.36 8§=61.43 0.74 0.77 1908 1.20 1.20 21 5.7 
Kress (S. H.) & Co. 3.89 3.84 N.R. NR. 996 38 225 3: Gi 
MacAndrews & 

POTBeS 4.666300: 3c 299 1.51 1.61 1903 3.00 3.00 45 6.7 
May Dept. Stores... e2.57  e2.62 £0.32 £0.28 1911 1.80 1.35 a Sa 
Pacific Lighting.... 248 2.00 22.60 1.93 1909 1.62%1.50 36 5.6 
Reynolds (R. J.) “B” 290. 342 1.49 1.99: 1918...2:0).. .4.30).. 38 Bis 
Sunshine Biscuits .. 5/1). “S89 241 2.63 1927 4.00 3.00 80 5.0 
Walgreen Co....... c2.44 ¢2.26 1.01 0.92 1933. 1.70 12 2 Gs 





*Declared or paid to September 23. {Based on 1953 payments or indicated 1954 payments. a—Year 
ended June 30. b—Year ended November 30. c—Year ended September 30. e—Year ended January 31 
of following year. {—Three months ended April 30. g—Twelve months ended June 30, h—Twelve 


months ended May 31. N.R.—Not reported. 
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Demand Gaining for 


Road. Building Equipment 


Accelerated rate of highway construction is bringing 


more business to the machinery makers. Shipments rose 


sharply in second quarter, with further gains in prospect 


D= World War II, when 
nearly all road building was 
halted, highway planners began to 
realize that an enormous amount of 
work was piling up in the way of 
widespread disrepair. It soon became 
apparent after the war that many 
miles of new highways would have 
to be built to accommodate the mil- 
lions of additional cars on the road. 
Still another impetus for large-scale 
road building was the booming suc- 
cess of the Pennsylvania Turnpike 
and of the New Jersey Turnpike, the 
first of which was extended and the 
second entirely constructed postwar. 

It took little effort to sell road 
machinery as highway programs got 
into. full swing. Except for 1949, 
when nearly all industry experienced 
a decline, highway equipment sales 
increased in each year through 1952. 
Supply caught up with demand in 
1953 when it became necessary to go 
out and sell. While industry com- 
petition is still strong, increased road- 
building this year and still larger pro- 
grams ahead are bringing the equip- 
ment makers even more business. 

A conspicuous indication of the 
value of road building equipment 
properties was the purchase of several 
small companies by larger concerns. 
Allis-Chalmers, International Har- 
vester, General Motors, Blaw-Knox 
and Westinghouse Air Brake all went 
into the road machinery or earth- 
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moving equipment fields through the 
acquisition of other companies, and 
Clark Equipment developed its own 
line of tractor shovels which started 
coming off the production line in 
volume last April. Clark already had 
a substantial backlog of orders follow- 
ing the introduction of the new line 
in December 1953, and this business 
has done much to make up for current 
declines in Government work. Sales 
of the Blaw-Knox road building lines 
have forged well ahead of last year’s, 
and the company is planning to 
expand its construction equipment 
plant. Actually, both Blaw-Knox and 
Clark as well as most other road 
machinery producers are widely 
diversified so that this type of prod- 
uct comprises only a minor propor- 
tion of sales. For Caterpillar Tractor, 
the leader in the field, the biggest 


sources of demand lie in road build- 


ing, road maintenance and _ other 
construction work involving earth 
moving. 


An important factor in the general 
picture is the sizable increase in [*ed- 
eral funds allocated to the various 
states for road building. For both 
1954 and 1955 the sums made avail- 
able are 52 per cent over 1953. Addi- 
tional gains seem in prospect in view 
of President Eisenhower’s proposal 
of a $50 billion highway program 
over the next ten years, in addition 
to normal expenditures, and legisla- 
tion implementing the plan may be 
expected in 1955. 

Toll roads financed by bond issues 
are regularly in the news, and on-site 
work is now being done in eight states 
compared with a total of only four up 
to February 1950, when work on the 
New Jersey Turnpike was begun. 
Sweeping south and west, the toll 
road movement is rapidly gaining 
momentum and some 25 states have 
such work projected or planned for 
the more or less immediate future. 
While not all of these roads may be 
built, the sum total of super-highways 
is destined to embrace several thou- 
sands of concrete or macadam road- 
miles by 1960 compared with approx- 
imately 800 miles in use today. In 
the main these roads will represent 
projects other than the construction 
of new or the modernization of exist- 
ing highways which the various states 
or local municipalities will undertake 
with the assistance of Federal funds. 

The equipment makers, which will 
share in this business, are stepping-up 
the efficiency and speed of their new 
types of machines, since without 
greatly increased capacity the job 
could not be done. The road machin- 
ery in use today must serve much 


Suppliers of Road Building Machinery 


—Sales—, -—— Earned Per Share ——, 
(Millions) c7—Annual—, -6 Months— --Dividends—, Recent 

Company 1952 1953 1952 1953 1953 1954 1953 *1954 Price Yield 
Blaw-Knox .... $99.9 $120.1 $2.97 $2.86 $1.40 $1.42 s$1.20 $0.90 24 50% 
Bucyrus-Erie... 78.6 78. S82 423 S35 1392 2.00 1.20 30 6.7 
Caterpillar Trac. 477.6 433.8 5.52 484 2.91 3.05 s2.50 s1.50 60 4.2 
Chicago Pneu- 

matic Tool... 54.9 51.7 5506508 265 2.62 1.00 200 34 59 
Clark Equip. ... 131.8 122.3 5.46 4.55 2.70 2.44 300 225 48 6.1 
Gar Wood Ind. a55.9 a50.4 a1.42 a0.23 b0.31bD0.50 None None 4% ... 
Ingersoll-Rand 161.0 162.1 10.08 10.69 4.88 5.77 7.00 4.50 139 5.0 
Jaeger Machine c13.4 ¢12.5 1.91 ¢2.03 .... = 200 1.50.26. 7.7 
Thew Shovel... 484 395 &f435F ZZl O34 4.75. 1.20 22 ef.3 





*Paid or declared to September 22. 
June 30 of following year. 


a—Years ended October 31. 
e—Based on $1.60 payment. 


b—Nine months. 
D—-Deficit. 


c—Years ended 
s—Plus stock. 
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wider areas of on-site work than pre- 
war types, and because of the magni- 
tude of the over-all task, demand for 
modern cost-cutting and labor-saving 
equipment should continue to hold up 
well. 

Specializing more completely in 
earth moving and road _ building 
equipment than any of the other 
leaders, Caterpillar Tractor occupies 


a strong trade position and has been - 


able to show good earnings in most 
years, although the current price of 
the common is _ historically high. 
Ingersoll-Rand, which is more diver- 
sified, has a ‘similar outstanding 
record, but at prices around 139 the 
issue—slated for a 3-for-1 split—is 
no longer on the bargain counter, The 
other members of the group must be 
regarded as fairly typical business 
cycle issues. THE END 


Photography is a Growth Business 


Opportunities for participation in company ownership, 


however, are limited. Eastman Kodak, the leader, has 


other large interests. Smaller units making progress 


Ithough practical photography 
A dates from 1839, with the ap- 
pearance of the first daguerreotype, 
the film and camera industry achieved 
a gradual growth until the past dozen 
years or so. 

In the early days, photographic 
equipment was heavy and cumber- 
some, and the end product was merely 
a picture for the parlor mantel or for 
newspaper or magazine reproduction. 
Beginning with 1888, when George 
Eastman invented a simple box cam- 
era combined with a roll of film, doz- 
ens of useful new photographic ideas 
have been developed, but not until 
World War II did photography really 
become big business. 

The most obvious element in the 
industry’s growth is the activity of 
the busy amateur who keeps nis cam- 
era handy to record every type of 
event on still or motion picture film. 
The amateur has been increasingly 
encountered since World War II 
when hosts of returning soldiers, 
Wacs and Waves brought cameras 
home from abroad. Progress in the 
field at home made things easier for 
other amateurs to take up the hobby. 
Smaller size flash bulbs and reduced 
prices on flash cameras and on home 
movie equipment broadened the mar- 
ket. Color film and three-dimen- 
sional photography inspired new 
efforts. Longer vacations, bigger 
families and an increased birth rate 
also have been stimulants. 

Yet even with this stepped-up ama- 
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teur activity, the over-all non-amateur 
field more than held its own. It not 
only increased its share of the busi- 
ness during World War II but has 
retained its gains since. What the 
industry refers to as the non-amateur 
field is actually quite broad, including 
commercial, institutional, scientific, 
technical, military and other govern- 


mental applications. Photography be- 
came a great time-saver during the 
war years in testing products and 
processes, quickly detecting flaws, in 
the microfilming of vast piles of in- 
surance aud bank records, and as a 
means of communication both in mili- 
tary and industrial work. Tons of 
V-mail were microfilmed during the 
war, and aerial photography became 
commonplace. Meanwhile _ profes- 
sional activity has been stepped up 
along with gains in newspaper and 
magazine advertising, more wide- 
spread use of color, and the much 
greater photographic content of popu- 
lar magazines, house organs and 
country newspapers. 

These are some of the reasons why 
manufacturers’ shipments of photo- 
graphic products increased from a 
little more than $100 million in 1939 
to nearly eight times that amount last 
year. Gains in volume in the amateur 
field are clearly indicated by increases 
in the number and size of photo- 
graphic equipment stores, by enlarged: 
counter space in department stores 
and by a much bigger business in sell- 
ing and developing film by drug 
stores. Growing amateur interest is 
also reflected in the sale of photoflash 
bulbs which between 1947 and 1953 
were doubled again and again, in- 
creasing some five times over in dol- 
lar volume and more than six times 
in number of units. Yet the non- 
amateur field has kept well abreast, 
retaining the 65 per cent (more or 
less) of the total market obtained 
during the war. Even television has 
helped through the filming of shows, 
sports events and advertising shorts 
for video use. Industry growth seems 
bound to continue. While new tech- 
nical developments have come along 
frequently, more are due to be an- 
nounced during the next few months. 

The domestic camera industry is 


Makers of Cameras and Photographic Equipment 


ee Sales— — 
(Millions) 
1952 1953 
a$19.4 a$22.0 
28.7 29.8 
575.0 633.7 


99.8 109.6 


Company 
Argus Cameras... 
Bell & Howell... 
Eastman Kodak . 
General Aniline & 


1952 
2.81 
2.61 


5.13 
1.50 
1.32 


Graflex, Inc N.R. N.R. 
Polaroid 


13.4 26.0 


*Paid in 1954 or indicated annual rate. 
estimated). b-—Years ended July 31. 
Canadian funds, less 15% non-residence tax. 


b$1.25 b$1.96 


Earned Per Share————__,, 
-——-Annual—, 


c--6 Months—, 
1953 1954 


.... b$3.04 
$1.07. 1.09 
c1.29 . ch:61 

2.16 0.86 


N.R. N.R. 
1.56 0.53 


*Divi- Recent 
dends Price Yield 


$0.80 19 4.2% 
100 23 4.3 
200. .@ :. 3: 


e0.50 86 
20.50 10 
0.50 42 


1953 


2.68 
2.86 


3.71 
1.81 


5.0 
3.31 ee 


a—Years ended July 31 of following year (1954 company- 
c—24 weeks. 


e—No dividend action taken August 20. g—In 


N.R.—Not reported. 
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scoring a greater. penetration of the 
home market. In 1953, sales of im- 
ported still cameras, other than box 
cameras, decreased for the first time. 
The trend toward suburban living is 
a helpful factor, and sales to the 
juvenile market are expected to grow 
because of the greater number of chil- 
dren entering age groups of ten years 
or over, since the percentage of cam- 
era fans continues to increase through 
grammar and high school age. 


Investment Opportunities 


Opportunities for public ownership 
of photographic company stock is 
limited in the main to two issues listed 
on the New York Stock Exchange 
(Eastman Kodak and Bell & How- 
ell), one on the American Stock Ex- 
change (Argus Cameras), and three 
over-the-counter companies (General 
Aniline & Film, Graflex, Inc., and 
Polaroid). Eastman is easily the in- 
dustry leader although it also does 
considerable business in cellulose 
acetate yarns and plastics, military 
specialties and chemicals. In 1953, 
photographic supplies for amateurs 
comprised 29 per cent of Eastman’s 
sales, with commercial and_ profes- 
sional photographic apparatus, 25 per 
cent. Bell & Howell, now third in 
sales, makes both motion picture and 
still cameras, projector equipment 
and sound and picture reproduction 
apparatus as well as micro-film re- 
corders and viewers. Argus Cam- 
eras, which has enjoyed rapid growth, 
is now the second largest manufac- 
turer of still cameras in this country 
but its position in relation to Eastman 
is indicated by the fact that it still has 
less than ten per cent of the market. 

With a 53-year record of dividend 
payments and earnings growth, East- 
man Kodak’s shares are of the high- 
est investment quality, although yield 
is low and price earnings ratio is high. 
Bell &. Howell is a better-than-aver- 
age growth situation with a dividend 
record extending back at least to 
1914 when it became a_publicly- 
owned company; earnings, however, 
have shown rather wide ‘fluctuations, 
and for that reason the stock must be 
regarded as semi-speculative. Argus 
has improved its position since it 
liquidated an electrical appliance sub- 
sidiary in 1949, but is still more or 
less speculative, as are the three re- 
maining issues. 
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United Shoe May Pay 
A Stock Dividend 


Under court decree company must divest itself of some activities 


which may be set up in new concern. Latter's shares may be 
distributed as stock dividend. In the meantime, cash yield is good 


ne of the perennial favorites on 
6) the Boston Stock Exchange is 
United Shoe Machinery Corporation, 
whose activities down through the 
years have been a guiding light on 
State Street. In 1899 a number of 
small shoe machinery companies were 
brought together under one manage- 
ment to serve the shoe industry, 
which was then principally located in 
New England. But United Shoe has 
since extended its branch offices from 
coast to coast, and business is also 
done in many foreign countries. 

A specialist among machinery mak- 
ers, United Shoe derives its principal 
income from an industry which is less 
affected than many others by swings 
in the business cycle. Most of its 
machines are leased, although some 
types are sold outright, and although 
under a court decree effective next 
October 17 it must offer all of its 
numerous machines for sale it can 
still rent them to shoe manufacturers. 





United Shoe Machinery 


Earned 
+Sales Per #Divi- 

*Year (Millions) Share dends Price Range 
1937.... $68.2 $430 $4.25  96%4—63 
1968.:.. GSB 4.00 °8634—50% 
1939.... 45.2 388 400 877%—72 
1940.... 43.7 3.23 3.50 83%4—54 
1941.... 652 434 400 63%4—45% 
1942.... 758 3.44 3.12% 63 —50% 
1943.... 74.7 3.37 3.12% 73%—63 
1944.... 642 -3.16 312% 7774%—69 
1945.... 590 311 312% 83 —73% 
1946.... 69.6 3.93 3.50 847%—67% 
1947.... 758 385 3.50 71%4%—54 
1948....° 74.3 3.31 287% 627%—48 
1949.... 694 258 2.50 52%—42% 
1950.... 836 3.43 2.50 491%4—40 
1951.... 80.3 236 250 49%—41% 
1952.... 856 282 2:50  43%—35% 
1953.... 269.3 a3.12 2.150  407%—35% 


Three months ended May 31: 


1953... . a$18.3 a$0.62 
1954.... al6.4 a0.50 


eee eee eee 


b50 —3634 


*Years ended February 28 of following year. 
+Includes royalties, rentals and license fees. Has 
paid in each year since 1905. a—Company only. 
b—Through September 22. Note: Dividends and 
prices are for calendar years. 


$2.50 





Most users, in fact, will prefer to ob- 
tain them on that basis. 

Over the years, the changes in the 
company’s gross revenues even from 
quarter to quarter are closely linked 
with rises or declines in shoe produc- 
tion. Earnings bounded sharply up- 
ward in 1946 when shoe output ex- 
ceeded 500 million pairs for the first 
time. This was again true in 1950 
and 1952, two more 500 million-plus 
years. Last year, shoe production was 
off a bit but company profits were 
lifted by a greater number of leases 
carrying current terms, and by more 
new types of machines in use. A 
more appreciable decline in shoe out- 
put during the first half of this year 
was reflected in poorer company re- 
sults for the quarter ended May 31, 
but the shoe industry is now doing 
better and the 500 million pair mark 
is expected to be reached or exceeded 


again. 
Watches All Potentials 


This close correlation of results re- 
flects the fact that United Shoe is not 
only the largest shoe machinery 
maker but that it also does a large 
business in shoe “findings” and ac- 
cessories such as lasts, heels, eyelets, 
tacks, nails, tools, chemicals, stains, 
shoe trees, brushes and shoe boxes. 
No branch of the business has not 
been fully explored, and new or im- 
proved machines and products con- 
tinue to appear as the fruits of indus- 
try research. Other markets are con- 
stantly tested for new machines and 
products. In 1949, a tanning machine 
was brought out. A plant in New 
York State makes bowling pins as 
well as shoe lasts, another turns out 
plastic bait boxes and utility boxes as 
well as shoe and hosiery display 
forms. Boxboard and fiberboard are 
produced in West Hopkinton, N. H., 
and another small town plant makes 

Please turn to page 27 
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Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


American Airlines C+ 

Stock, now at 15, is speculative but 
has growth potential. (Paid 50c in 
1953; 45c so far in 1954.) The effect 
on 1954 net income of the 25-day 
pilots’ strike in August may not be 
as great as expected at first because 
of the tax factor and because no de- 
preciation is charged on grounded 
flight equipment. Company sustained 
an August loss of $6 million to $7 
million before tax adjustments but 
probably only about $2.7 million 
after. In addition to an improved 
traffic outlook for the balance of this 
year, net per share, indicated at about 
$1 vs. $1.85 in 1953, will benefit from 
a change in the depreciation basis of 
DC-6 Airliners from five to seven 
years. Company is tightening its op- 
erations by scheduling somewhat less 
mileage but the same number of seat 
miles. This tends to improve the load 
factor of the new DC-7 fleet. 


American Can A 

At 44, yield is only 3.2 per cent, 
but stock is a good quality growth 
situation. (Pays $1.40 annually.) On 
September 23, American Can Co. 
opened the first plant in New England 
for complete factory fabrication of 
paper milk containers, at Needham, 
Mass. The one-story building con- 
tains about 140,000 square feet of 
floor space and can accommodate pro- 
duction and shipping equipment and 
storage facilities for 2.5 million con- 
tainers. 


Artloom Carpet C+ 

At a price of 7, shares appear to 
discount near term uncertainties. 
(Paid 45c in 1953; no payment this 
year.) Company reported a loss of 
slightly over $100,000 for the seven 
months ended July 31, a “short year” 
period for the firm, which is switch- 
ing from a calendar year to a July 
31 fiscal year. Sales and profit mar- 
gins have been at a very unsatisfac- 
tory level this year, although the 
3 


financial position of the company has 
remained strong. Somewhat encour- 
aging is the fact that Artloom’s back- 
log of orders is increasing, and in- 
ventories are dropping. 


Atlantic Coast Line | B 

A good grade rail equity (price, 
116), but issue is volatile marketwise 
due to small share capitalization. 
(Paid $6 m 1953; $3.75 so far in 
1954.) Large dividend income from 
a share for share (823,427 shares) 
holding in Louisville & Nashville 
provides a measure of stability to net 
income, and 1954 estimated earnings 
of about $14 per share (vs. $14.60 in 
1953) will provide wide coverage of 
the $5 regular dividend, plus an ex- 
pected year-end extra of $1. The road 
depends primarily upon shipments to 
and from Florida, particularly phos- 
phate rock traffic. Although present 
volume is below year-earlier levels, 
industrial and population growth in 
the area should result in long-term 
revenue gains. A thorough property 
rehabilitation program is now about 
85 per cent completed and mainte- 
nance expenditures have been cut 
appreciably. 


Bethlehem Steel A 

One of the better steel equities, 
stock now sells around 78. (Paid $4 
in 1953; $4 so far in 1954.) Pro- 
posed merger with Youngstown 
Sheet & Tube would create a concern 
with ingot capacity of about 24 mil- 
lion tons annually vs. 38.1 million 
for U. S. Steel, and Bethlehem’s 18.5 
million current capability. The Gov- 
ernment’s renewed interest in build- 
ing up the American Merchant Ma- 
rine has favorable medium term im- 
plications for company’s shipbuilding 
division and since it is a major fac- 
tor in the production of heavy struc- 
tural steels, the continuing high level 
of construction activity suggests well 
sustained earnings through 1955 at 
least. Heavy amortization charges 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


will have a limiting effect on net in- 
come for the next few years but com- 
pany is improving operating margins. 


Chesapeake & Ohio B 

At 36, this good grade rail equity 
may be held for its 8.3% yield 
despite uncertain long-term outlook 
for coal carriers. (Pays $3 annually.) 
Carloadings for 1954 to date are 
down about 15 per cent from 1953. 
Progress has been made in diversify- 
ing traffic in recent years and the dip 
in merchandise freight was held to 9 
per cent, but coal shipments (still 
about 62 per cent of revenues) 
dropped 22 per cent. Nevertheless, 
the regular dividend should be cov- 
ered by a good margin, with this 
year’s net totaling about $4.50 per 
share vs. $6.04 in 1953. 


Continental Baking C+ 

Shares at 23 are semi-speculative 
but provide a return of 7% from rea- 
sonably secure $1.60 annual divi- 
dends. President R. N. Laughlin has 
estimated second half 1954 earnings 
at $1.84 a share, equaling earnings 
in the second six months of 1953. In 
the first half this year, sales were 
6 per cent over a year earlier, but 
profits were down to $1.49 a share 
against $2.12 in the preceding year. 
The largest domestic bread and cake 
baker, Continental is limiting capital 
outlays to $3.5 million this year, 
the smallest spent in recent years, be- 
cause the company is now leasing in- 
stead of purchasing all new motor 
vehicle equipment. New bakeries in 
Indianapolis and Tulsa are to be built 
during the next two years. 


May Department Stores A 

Stock at 35 is a good income hold- 
ing, providing 5.1% from $1.80 an- 
nual dividend. For the six months 
ended July 31, sales declined 6.6 per 
cent to $191.8 million, and earnings 
dropped to 45 cents a share, com- 
pared with 62 cents a year earlier. 


FINANCIAL WORLD 





Although the sales drop was pri- 
marily the result of a general decline 
in business activity, it also reflected 
a deliverymen’s strike in Pittsburgh 
against that city’s five largest depart- 
ment stores, including May’s Kauf- 
mann’s store. May is continuing to 
expand, with construction underway 
on a third branch of Famous-Barr in 
St. Louis, and a new Los Angeles 
branch in the San Fernando Valley. 
Now completed is a new M. O’Neil 
branch in Akron, and still in the 
planning stage are two other branch 
stores. 


Montana-Dakota Utilities C+ 
Stock, at 24, is amply priced on 
current yield of only 3.6% but oil 
and gas properties provide a long- 
range potential. (Paying 90c an- 
nually.) Company plans sale of its 
gas utility properties in North Cen- 
tral Montana to Montana Power 
Company for $6.5 million, with the 
proceeds to be used to develop Willis- 
ton Basin oil and gas acreage. The 
recent sale of $12 million in first 
mortgage bonds completes financing 
plans until early 1956, when addi- 
tional common may be offered. A 
new 25,000 kw generating unit is 
nearing completion and will provide 
substantial reserve capacity. 


Otis Elevator B+ 

Stock (58) represents an above- 
average business cycle _ situation. 
(Paid $2.50 in 1953; $2.50 paid so 
far this year.) In a diversification 
move, Otis is acquiring Bakér-Raul- 
ang Company, Cleveland manufac- 
turer of industrial trucks and cranes 
and mine equipment, and its subsidi- 
ary, Baker-Lull Corporation, maker 
of material handling equipment. Ac- 
quisition will be by means of an ex- 
change of stock at the rate of one 
Otis common share for every 3.74 
shares of Baker-Raulang. Baker- 
Raulang’s 1953 earnings on 230,- 
452 outstanding shares of common 
amounted to 30 cents a share, with 
sales at $12 million. 


Philadelphia Electric A 

Now at 38, stock is a quality hold- 
ing for income and growth. (Paid 
$1.55 in 1953, $1.30 so far in 1954.) 
Industrial and residential expansion 
in the Delaware Valley area has ne- 
cessitated a further upward revision 
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of company’s construction program, 
which already includes “the world’s 
largest steam generating unit” which 
will cost around $45 million. Since 
the end of World War II, expendi- 
tures for new plant have averaged $1 
million a week and this year will be 
$1.3 million; the full 1954 figure is 
$68 million. Despite this year’s eco- 
nomic slump, a substantial increase 
in residential and commercial use of 
electricity has resulted in all-time 
company sales peaks. 


Republic Steel B 

Stock, now at 64, is a business 
cycle issue. (Paid $4.12% in 1953; 
$3.75 so far in 1954.) Increased de- 
preciation and interest charges plus 
somewhat lower volume have reduced 
pre-tax 1954 profits, and final net is 
expected to equal about $7.50 per 
common share against $9.25 last year 
on 10 per cent fewer shares. As in 
1953, accelerated amortization will 
amount to about $4 per share, indi- 
cating a comfortable dividend cover- 
age since about $3 of this would nor- 
mally be included in net income. In 
addition to a fully integrated and di- 
versified industry position, long-term 
outlook is favored by company’s en- 
try into the titanium and plastic pipe 
fields as well as into powdered iron 
(owns 50 per cent interest in Re- 
serve Mining Company, which is 
spending $160 million to develop tac- 
onite ore properties ). 


Smith (Alexander) Cc 
At 10, stock is far from its high of 
55 in 1946, but is still in an uncer- 
tain speculative position. (Last divi- 
dend paid in 1951.) By purchasing 
a new building at Liberty, S. C., to 
weave and finish velvet carpets, Alex- 
ander Smith has put the bulk of its 
production in the South. This move 
is an outcome of the six week strike 
at Yonkers, N. ¥., earlier this year 
which caused the company to discon- 
tinue its 100-year-old Yonkers mill. 
Main office and sales headquarters 
will be moved to New York City, 
while other executive departments 
will be moved to Greenville, Miss., 
where the company has a big new 
plant making Axminster carpets. 


Standard Oil of California A-- 
Shares (72) represent a good qual- 
ity, growth situation. Yield, 4.2% on 


$3 annual dividends. Earnings for 
the first six months of 1954 rose to 
$3.63 a share, compared with $3.19 
in the corresponding year earlier pe- 
riod. Domestic production of crude 
oil and natural gas liquids has been 
slightly lower this year because of 
voluntary shut-in of some heavy 
crude production in California, as 
well as reductions in Texas and Gulf 
Coast allowables of subsidiaries. 
However, this reduction has been off- 
set by increased demand upon sub- 
sidiaries in Canada and South Amer- 
ica, resulting in a net increase in 
company production in the Western 
Hemisphere. Standard Oil of Texas, 
a subsidiary, has made an important 
oil discovery in offshore waters near 
Corpus Christi which may well be 
the opening of a new major field. 


Tampa Electric cote 

Stock, now at 61, is a good quality 
growth equity. (Paid $2.60 in 1953; 
$2.10 so far in 1954.) For the 12 
months ended August 31, earnings 
were $3.79 per common share vs. 
$3.63 in the prior period. For calen- 
dar 1954, net may reach $4 against 


$3.55 in 1953. Becatse of rapid 
gains in new meter installations 


(6,000-8,000 annually) heavier in- 
dustrial loads and the increasing 
use of appliances, revenues have 
been in a marked upward trend. 
To complete its 1954-1955 construc- 
tion budget, company plans to offer 
both common stock and bonds next 
year. Next May a new generating 
unit will raise capacity to 300,000 
kw and another is planned for 
1957 to raise the figure to 420,000 
kw. Current load is approximately 


250,000 kw. 


Vick Chemical A 

Stock at 47, up from 1954 low of 
30, is a good quality issue. (Paid 
$1.20 in 1953; 97%c plus 2% stock 
so far this year.) Sales in the fiscal 
year ended June 30 rose (for the 
sixth consecutive year) to $65.4 
million, 9 per cent above the year- 
earlier level. Earnings improved to 
$4.21 a share compared with $3.18 
in the preceding fiscal period, -reflect- 
ing higher sales, more satisfactory 
profit margins on specialty items, the 
lapse of EPT, price increases on cer- 
tain products and operating econo- 
mies, 
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Mail Orders Lag 


Last Year’s Results 


Best performance has been turned in by the industry leader, 


but even this aggressively managed company didn't 


match ‘53 earnings. Marginal companies dipped sharply 


i ag date, 1954 sales and earnings 
of the mail order houses have 
lagged behind last year. Whole year 
sales will most probably be off some- 
what from last year though the sec- 
ond half is traditionally better than 
the first. Lower profits came from 
the smaller volume, which in turn 
brought price reductions and higher 
expenses. Sears, however, may re- 
port full-year earnings near or better 
than fiscal 1954 because of the elim- 
ination of EPT. 

But the sag in sales hit all four 
companies—even Sears, which since 
1949 has consistently reported bigger 
sales each year. This was largely a 
result of the downtrend in the econ- 
omy and the cautious buying policy 
with which most U. S. citizens ap- 
proached 1954. While the economy 
has since bounced back, the mail 
order houses’ sales trouble is far from 
over. 


Soft Goods OK 


Where soft goods are concerned 
the companies are doing fine—prices 
are firming up and demand is strong. 
But in hard goods the situation is not 
so favorable. There price conscious 
consumers have made discount houses 
flourish as never before. These hurt 
the mail order houses, particularly 
the two biggest, Sears and Montgom- 
ery Ward, since they ring up more 
than 50 per cent of their sales from 
hard goods, the products in which the 
discounters specialize. 





While the mail order houses have 
long battled competition from all 
comers, this new one is more serious 
than most. For the mail companies 
put their stock in private label 
brands, items which are specially 
made for them to retail at a low price. 
But discount houses sell nationally 
advertised products at a price which 
is as low as, or lower than, the lesser 
known private brands. Thus cus- 
tomers of the mail order houses are 
flocking to discount houses. 

To sell low in the first place the 
mail order houses put the emphasis 
on the cost of manufacture. Today 
that is well controlled—but in many 
cases the cost of distribution tops the 
manufacturing cost. So right now 
executives of the mail order houses 
are burning midnight oil to find ways 
to cut distribution costs. Just how 
this is to be done is yet to be deter- 
mined but with billion dollar sales 
dependent on the outcome, the houses 
are determined to find a way. 

This is not the first time the mail 
order houses have changed their way 
of doing things. Once their sales 
were made almost entirely through 
catalogs to rural areas. Today the 
houses are more retail chain stores 
than mail order houses. Sears, the 
largest merchandising organization in 
the world, operates 694 stores which 
in turn account for about 70 per cent 
of its total sales., The mail order 
division accounts for about 25 per 
cent, the remainder coming from 


The Principal Mail Order Concerns 





Sales (Millions) “ae 
Years -—Annual—, c— _Interim——,  _-—Annual—, 
Ended 1953 1954 1953 1954 1953 1954 
Bp, Fe io k's in Jan. 31 $85.7 $92.4 a$21.9 a$21.8 $1.97 $2.55 
Montgomery Ward....... Jan. 31 1,084.6 999.1 b596.8 6511.5 7.41 6.12 
Sears, Roebuck........... Jan. 31 2,932.3 2,981.9 _b1,755.4 b1,658.8 4.56 4.87 
Sotepel, Inc........:..... Dec. 31 e146.0 e134.0 £78.0 71.9 e0.83 ¢0.53 





factory and other sources. About 100 
of the stores are large Class A de- 
partment stores, the rest. are Class B 
and C stores which sell automobile 


accessories, appliances, hardware, 
paints and the like. Booster to Sears’ 
sales is its expansion into the Latin 
American and ‘Canadian markets, 
Then too, there is the wholly-owned 
Allstate Insurance Company, one of 
the largest insurance organizations in 
the country. 

Montgomery Ward is the second 
largest mail order enterprise and one 
whose share of the total mail order 
and retail dollar has been shrink- 
ing consistently because of Chairman 
Sewell Avery’s conservatism. About’ 
two-thirds of Ward’s sales are ob- 
tained from 590 stores with the re- 
mainder coming from the mail order 
division. Spiegel obtains about 35 
per cent of its business from a diver- 
sified chain of 140 retail stores, 16 of 
which are department stores. The 
rest of its volume comes from catalog 
sales. This company is the least suc- 
cessful of the mail order houses. Last 
year’s sales were just about the same 
as in 1948 but profits were down 
from $2.48 a share to 53 cents a 
share. 


Enters Retail Field 


Aldens, Inc., is a newcomer in 
the retail store field with but 11 
units and it specializes in popular and 
medium priced wearing apparel sold 
largely to rural customers. This com- 
pany was the only mail order house 
to keep early 1954 sales almost up to 
1953’s. But like the others, Aldens 
profits suffered from competition, 
lower prices and higher expenses. 

While competition is simply part 
of the industry’s business life, a high 
level of consumer income is necessary 
to keep sales and earnings high. 
Sears, Roebuck, the most aggressive 
of the group, carries the best rating, 
although at a price of around 15 


Earned Per Share— —- 


7-Six Months— --Dividends— Recent 

1953 1954 1953 *1954 Price Yield 

a$0.22 a$0.13 $1.00 $0.85 17 88% 
2a): 280 S50. 350. 72:48 
c1.97 1.89 150 3.05 70 4.4 

D0.58 D1.08 None None 9 


*Paid or declared to September 22. a—14 weeks ended May 7. b—7 months ended August 31. c—24 weeks ended July 16. e—Years ended December 31 
of previous year. f—8 months ended August 31. D—Deficit. 
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times current earnings its stock goes 
far toward discounting the com- 
pany’s superior status. Ward’s stock 
would be in above-average position in 
event the sharp business recession so 
long expected by Mr. Avery should 





materialize. Otherwise, the issue is a 
speculation based on eventual change 
of management policies: Aldens is 
speculative, while the non-dividend 
Spiegel obviously carries considerable 
risks. THE END 


Liberal Yield from Sinclair Oil 


Leading independent oil company provides a 5.6 per cent 


return from a dividend covered more than twice. Company 


has carried on a major exploration program since 1949 


eee Oil, one of the largest in- 
dependent (non-Standard Oil) 
companies in the petroleum industry, 
has materially improved its operating 
status in recent years. Operator of 
the longest crude oil pipeline system 
in the country, Sinclair has long held 
a strong industry position with re- 
spect to gathering, transporting, and 
refining. But, as a large purchaser 
of crude, the company has frequently 
been squeezed when the price of crude 
oil was rising or has held firm in the 
face of declining prices for refined 
products. 

Thus, it is of more than passing in- 
terest that since 1949 the company 
has been carrying on a long range 
program designed to increase its 
crude production, while at the. same 
time strengthening its market posi- 
tion in areas where it could com- 
pete more vigorously, and placing 
increased emphasis upon research 
activities. 


Status In Industry 


At the end of 1953, Sinclair ranked 
seventh in the petroleum industry in 
terms of total assets, eighth in the 
quantity of crude oil processed at 
refineries, and tenth in domestic 
crude production. Principal domestic 
oil and gas producing properties are 
located in Texas, Oklahoma (where 
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the company is the largest producer ) 
and Wyoming. Domestic reserves of 
crude were estimated at 678 million 
barrels at the close of 1953 (equal to 
55 barrels per share) while natural 
gas reserves approximated 1.7 trillion 
cubic feet. 

Sinclair-produced. and purchased 
crude oil is supplied to the company’s 
seven strategically located refineries, 
which are among the most modern in 
the industry. Marketing is carried on 





Sinclair Oil 


Gross 
Income Earned 
(Mil- Per *Divi 

Year lions) Share dends Price Range 
1937.. $241.8 $1.48 $0.90 17%—7 
1938.. 2148 0.55 0.80 1034— 7 
1939... 215.3 0.55 0.80 9%— 6% 
1940.. 219.0 0.28 0.72% 8%— 5% 
1941.. 2588 125 0.50 6%4— 5 
1942.. 276.7 1.43 0.50 7I4A— 4% 
1943.. 326.9 1.85 0.50 13%—10% 
1944.. 410.4 2.29 0.6714 16 —10% 
1945.. 406.3 1.31 100 21%—14% 
1946.. 376.5 2.31 1.00  2034—15 
1947.. 488.4 4.38 1.00 18%—14 
1948.. 636.6 6.77 2.00 32%—15 
1949.. 584.5 4.52 2.00 244—18% 
1950.. 678.9 5.81 2.50 3474—21% 
1951.. 809.0 6.78 2.50 464—34% 
1952.. 8556 7.08 2.60 48 —38% 
1953... G3ES 55a 2.60 43%—30% 
Six months ended June 30: 

Ge ABR. SES ooh: wanes woes 
1954.. 499.1 2.97 a$1.95 a467%—32% 





*Dividends paid in every year since 1934. 
Through September 22. 
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in practically all areas east of the 
Rocky Mountains and the company 
also has a stake in the West Coast 
market through ownership of some 
1.2 million shares or 30 per cent of 
the outstanding stock of Richfield 
Oil. This investment, incidentally, is 
carried on Sinclair’s books at its cost 
price of $12.5 million whereas it has 
a current market value of around 
$68.5 million or $5.57 per share of 
Sinclair. 


A Major Discovery 


Outside this country, the company 
has important interests in Venezuela 
through ownership of some 86 per 
cent of the stock of Venezuelan Pe- 
troleum Company which lifted its 
daily average production in 1953 to 
13,159 barrels of net crude oil and 
natural gasoline vs. 10,611 barrels in 
1952. According to President P. C. 
Spencer of Sinclair, the subsidiary’s 
discovery in the State of Barinas in 
western Venezuela “has every indi- 
cation of being a field of major im- 
portance and one that may possibly 
have a significant future bearing on 
Sinclair’s crude reserve position and 
the company’s ratio of crude produc- 
tion to total crude requirements.” 

In the latter connection, it should 
be pointed out that while crude pro- 
duction in 1953 was 34 per cent 
higher than in 1949 (when the com- 
pany embarked on a major explora- 
tory program), refinery runs have 
also been stepped up in line with 
growing sales. Last year, for example, 
Sinclair’s domestic refineries pro- 
cessed around 145 million barrels of 
crude oil, a new record and an in- 
crease of 9.6 per cent over 1952. The 
net effect has been that Sinclair still 
produces only about one-third of its 
crude requirements. 

However, with the rate of sales 
growth expected to level off somewhat 
in the foreseeable future, it seems pos- 
sible that, with active exploration con- 
tinuing, the ratio of production to 
refinery runs might be measurably 
improved. While most of Sinclair’s 
crude production effort will continue 
to be concentrated in the United 
States and in Venezuela, the com- 
pany also has interests in Ethiopia, 
Canada, and Italian Somaliland. 

The company’s ratio of debt to 
total captitalization (34 per cent at 

Please turn to page 23 
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investments, has constantly maintained this attitude, and will con- 
tinue to do so, confident in its belief that as long as it clings to 
this ideal it can count upon the support of the investing public 


..- LOUIS GUENTHER, Publisher, 1902-1953 


Bonds Versus Stocks 


A stronG CASE can be 
made for the argument that the stock 
market of today is no longer an ac- 
curate barometer of business tomor- 
row but has become, instead, a sort 
of flood control outlet for overflow 
funds that ordinarily would go into 
bonds. There seems little question 
that much buying in recent months 
has been of an institutional nature 
and, as such, is prompted mainly by 
consideration of continuing dividend 
income rather than by a desire for 
large capital appreciation. But basic 
to this consideration of income sta- 
bility is the apparent belief that better 
grade stocks are well situated; that 
they will pay dividends not only to- 
day but tomorrow as well. This in 
turn would seem to add up to a well 
informed belief that better grade 
equities, although some may have 
been carried to levels not justified by 
current earnings, offer considerable 
promise for the future. In this sense, 
the stock market possesses an inter- 
esting barometric promise for the 
industrial future of the country. 


Stockholder Support 


CLEAR EVIDENCE is af- 
forded in FrnanctAL Worvp’s Sur- 
veys of Annual Reports that a 
steadily increasing percentage of 
corporate managements are sincerely 
desirous of giving stockholders full 
information. For this purpose they 
rely largely on the printed word to 
tell the story of progress. An inter- 
esting extension of this effort to 
include the oral word as well has 
been provided by the Western Union 
Telegraph Company which for 14 
years’ has had a program in which 
representatives of the company have 
called on stockholders personally to 
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FINANCIAL WORLD was established to diffuse the truth about 


invite their questions and gripes, if 
any, and to tell more about what the 
company is doing and has been doing. 
More than 35,000 shareholders have 
figured in such interviews over the 
period. Ninety-eight per cent like 
the idea; the remaining two per cent 
have said they get all the information 
they need from the company’s annual 
reports and other printed material. 
In making itself known to the 
company’s owners, Western Union's 
management has won friends for it- 
self and the company. “Moreover,” 
to quote President Walter P. Mar- 
shall, “when stockholders have ac- 
curate information about company 
policies, services and research activ- 
ities, they become interested in telling 
others about the company and _ help- 
ing to promote its success.” Mr. 
Marshall might also add another plus 
value. Western Union’s program of 
interviews is also helping to educate 
more people in the subject of how a 
corporation operates, and here also is 


yerforming a public service. 
D> 


The Atomic Urge 


For REAsoNS that may 
be clear to Washington policy-makers 
but not so clear to the public, the 
recommendations of the Atomic 
Energy Commission that more com- 
plete information about atomic prog- 
ress should be made available to the 
public still find Government hesitant 
to embark on such a program. Asa 
consequence we find some interesting 
anomalies. Announcement that Red 
Russia had exploded some more 
bombs and had penetrated further 
into the mysteries surrounding the 
atom found the public somewhat 
lethargic. Meanwhile, waiting lines 
were reported outside a Salt Lake 
uranium security dealer’s offices be- 
fore he was on hand to open shop; 





and a New. York advertising and 
publicity man, John Crone, reported 
from Arizona that an enterprising 
dealer was selling automobiles by 
offering shares of uranium stock as a 


bonus to the buyer. Though such 
manifestations raise some misgivings, 
we believe our watchful solons in 
Washington can tell the public more 
about atom and hydrogen bombs 
without causing hysteria or anything 
remotely resembling it. The Amer- 
ican shelves his fears if he sees a 
chance for profit. 


Election Markets 


‘Tus THUMPING, in and 
of itself, generates little more than 
temporary choppiness in the secur- 
ities markets. A half century of price 
movements has shown that the hot 
and cold winds of campaign orators 
usually are short-lived in their ef- 
fects. But there have been some 
exceptions. 

It is possible that an issue of com- 
pelling importance has been crystal- 
lized as a result of the American 
Federation of Labor’s recent demand 
that the nation adopt a 35-hour week 
and a basic minimum wage rate of 
$1.25 an hour against the current 
figure. of 75 cents an hour. Two 
schools of economic thought may take 
sides on the question. One presum- 
ably would contend that technological 
advances plus increasing labor effi- 
ciency have increased production to a 
point where it can carry a heavier 
load than before. The other side with 
equal conviction could contend that 
the Federation’s bid is frankly for 
another shot of inflation in which one 
part.of the economy would gain an 
advantage, however temporary, over 
other segments of the economy. The 
issue is essentially economic rather 
than political. 
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Good Records for the 


Independent Telephones 


Companies outside the Bell System have benefited 


from decentralization of population and industry in 


recent years. Rate increases have aided recent profits 


he telephone industry, viewed 

from the standpoint of annual 
gross revenues, is larger than the gas 
utility industry but smaller than the 
electric utilities. The $4.4 billion of 
1953 revenues for the Bell System, 
plus $500 million of gross business by 
the independent segment of the tele- 
phone industry, may be compared 
with $2.7 billion taken in by gas 
utilities from sales to consumers, and 
$5.9 billion of dollar volume for the 
power and light companies in 1953. 

The dominant factor in the tele- 
phone industry is, of course, Amer- 
ican Telephone & Telegraph, the 
world’s largest public utility enter- 
prise. At mid-year, “Mother Bell” 
and her principal telephone  sub- 
sidiaries had 42.2 million or 82 per 
cent of the total telephones in use. 
But while the Bell System accounts 
for a preponderance of the telephones 
in operation (for the very good 
reason that it serves most of the 
country’s densely-populated metro- 
politan areas) the more than £5,000 
independent or non-Bell companies 
actually serve about two-thirds of the 
nation’s geographic area. 

The independents came into ex- 
istence in the 1893-1894 period with 
the expiration of the Bell patents, and 
in many instances these companies 
operated in direct competition with 
the Bell System. However, two tele- 
phone systems in one community 
proved uneconomical and today this 


situation no longer exists. Today 
the independents and the Bell System 
work closely together in providing 
this country with 51,340,000 tele- 
phones (as of last June 30), or 56 
per cent of the world total. 

Largest of the independent tele- 
phone companies is General Tele- 
phone Corporation, a holding com- 
pany whose subsidiaries have over 
1,733,000 connected telephones or 
roughly 19 per cent of the 9.1 million 
‘phones maintained by non-Bell com- 
panies. General, which has 72 per 
cent of its telephones dial-operated 
compared with over 81 per cent for 
the Bell System, has expanded via 
two routes: acquisition of smaller 
independents, and expansion of its 
own facilities. General serves some 
of the fastest-growing sections of the 
country (eg. Los Angeles County, 
served by General Telephone of Cali- 
fornia) and is also benefiting from 
the shift of population from urban to 
outlying areas. The General Tele- 
phone system includes a_ telephone 
equipment manufacturing company 
(which makes switchboards and 
other equipment), a directory pub- 
lisher, and a service company. 

Operating subsidiaries of Tele- 
phone Bond & Share comprise the 
second largest independent telephone 
system in the U. S. A plan of reor- 
ganization with a wholly-owned sub- 
sidiary was carried out last year 
which simplified the company’s capi- 


tal structure and eliminated dividend 


arrears. This paved the way for an 
initial 25-cent dividend on the new 
common stock last March. Rate in- 
creases obtained last year and a new 
toll agreement negotiated with the 
Bell System have recently added to 
the system’s revenues. 

United Utilities, the third largest 
telephone group outside the Bell Sys- 
tem, is an integrated group of com- 
panies supplying utility services to 
some 1,385 communities. Telephone 
subsidiaries produced 89 per cent of 
total 1953 revenues, while a power 
subsidiary furnished 10 per cent, and 
a merchandising unit the remainder. 

Ranking among the fastest-grow- 
ing independents is Peninsular Tele- 
phone, serving about 100 communities 
and almost a million people in the 
rich central West Coast section of 
Florida. Population of the territory 
served by Peninsular increased over 
135 per cent between 1940 and 1953, 
bringing increased demand for tele- 
phone service in such communities as 
Tampa and St. Petersburg. 

Another company with a good 
record, Rochester Telephone serves 
the City of Rochester and more than 
30 smaller communities in the West 
Central portion of New York State. 
Less familiar to the average investor 
—probably because 86 per cent of its 
stock is held in Hawaii—is Hawaiian 
Telephone Company which provides 
telephone and other communication 
services in the six principal islands of 
Hawaii. Total population of the 
Islands has increased only about 
three per cent in the postwar period, 
but the number of telephones iri use 
has climbed 129 per cent. Higher 
rates, approved by the’ Public Util- 
ities Commission of Hawaii early last 
year, should help the company main- 
tain its favorable dividend record, 
dating back to 1910. 

Further growth is in prospect for 


Leading Independent Telephone Systems 


7—~-Revenues—, 


c——Earned Per Share—— 


———— Dividends. 


No. of Price- 





(Millions) (Annual) 7—6 Mos.— Paid 1953 Current Shares Recent Earns. 

Company 1952 1953 1952 1953 1953 1954 Since Total Rate (000) Price Ratio Yield 
General Telephone.............. $102.3 $128.4 $2.17 $2.65 $1.63 $1.29 1936 $1.47 $1.60 5,457 33 125 4.9% 
Hawaiian Telephone............ 10.4 11.9 0.90 1.06 0.53 0.50 1910 c0.80 c0.80 1170 h13 122 6.1 
Peninsular Telephone............ 5... 14S 2.13. 230 1.24 132 1936 1.55 1.80 791 38 164 4.7 
Rochester Telephone............ 15.0 16.3 1.57 1.50 a1.55 al.17 1926 0.80 0.80 781 b15 10.0 5.3 
Telephone Bond & Share........ iB dad 1.12 2.07 1.04 0.92 1954 None 1.00 969 b21 10.1 48 
Co ae 15.0 22.8 1.43 1.66 0.93 0.86 1939 1.00 1.10 1492 b19 114 58 





a—12 months ended June 30. 
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b—Over-the-counter bid price. 


c—Less 2% Hawaiian tax. 


h—Honolulu Stock Exchange. 
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the independent telephone industry 
in the period ahead, though at a 


somewhat lessened rate than that 
witnessed in recent years. And while 
the telephone has assumed some of 
the characteristics of a practical 
necessity, it is noteworthy that the 


industry has shown greater sensitiv- 
ity to industrial fluctuations than the 
electric utility industry. 

Leading systems such as General 
Telephone and Peninsular Telephone 
will continue to benefit from popula- 
tion growth. Moreover, many of the 





5,300 independents are small, family- 
owned concerns and it can be ex- 
pected that a sizable number of these 
will eventually be absorbed by the 
larger companies to form systems 
with improved financial standing and 
broader geographic diversification. 


BASIC PRINCIPLES OF INVESTMENT SUCCESS +¢« CHAPTER 4 


ormula plans are designed pri- 
PF marily for the use of those with 
reasonably substantial investment 
funds, and are of comparatively lim- 
ited value to the average small in- 
vestor. But those lacking large 
amounts of capital can avail them- 
selves of another objective method of 
timing their investment purchases. 
This is known as dollar averaging. 
Like formula plans, this device takes 
advantage of stock market fluctua- 
tions without requiring prediction of 
the extent or duration of these moves. 

It involves the periodic placement 
of equal dollar amounts in common 
stocks regardless of the apparent 
market outlook currently prevailing. 
{t can thus be employed only by those 
who can be sure of their ability to set 
aside a definite amount for invest- 
ment in good times and bad, since 
the success of the method depends 
entirely on its being followed re- 
ligiously, without skipping or post- 
poning a single instalment. For 
individuals able and willing to do 
this, it possesses the advantages of a 
compulsory savings plan; in addition, 
it provides a large income return and 
the certainty of making a profit over 
a period of years. 

If purchases are made every month 
or every quarter during one or more 
complete stock market cycles, shares 
will be acquired over a wide range of 
price levels, and the average price 
paid will be close to the mid-point of 
market fluctuation. But since invest- 
ment of equal dollar amounts will buy 
more shares of stock when prices are 
low than when they are high, the 
average cost per share finally held 
will be less than this average price, 
and thus a profit will be available 
whenever the market is close to (or 
above) this level. 

If $600 at a time is placed in a 
stock at prices of 50, 60, 50 and 40, 


the number of shares acquired will be 
14 
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Dollar 
Averaging 


respectively 12, 10, 12 and 15, a total 
of 49. If the price then returns to 
the average price paid (50), these 49 
shares will be worth $2,450, or $50 
more than the $2,400 investment. 
But if the prices involved had been 
£0, 75, 50 and 25, 56 shares would 
have been bought (12, 8, 12 and 24), 
worth $2,800 at the average price of 
50. In this case, the profit is $400. 

This illustrates one of the most 
important principles of dollar averag- 
ing. Since its success depends on 
stock price fluctuations, the more and 
wider fluctuations the better. If the 
stock in the examples above had not 
changed in price at all, but had sold 
at 50 throughout, only 48 shares 
would have been acquired and there 
would have been no profit whatever. 
Hence, in general, individual issues 
selected for the employment of this 
method should be volatile business 
cycle equities showing a wide range 
of price changes. 

However, one qualification must 
be made. Volatility must not be 
sought at the expense of basic sound- 
ness, for dollar averaging is predi- 
cated on the assumption that the 
stocks bought will return periodically 
to at least the average price paid. 
This assumption cannot safely be 
made for highly speculative low- 
priced shares, which in general in- 
volve the most serious risks of secular 
decline to a permanently low level, 
and such issues are thus not suitable 
for use in carrying out the plan. 

If the stocks employed are growth 
issues whose average price will rise 
from one stock market cycle to the 
next, so much the better. But this is 


not essential so long as the individual 
issues purchased fluctuate widely 
around some central point which does 
not show a decline over a period of 
years as a result of deterioration in 
the profit-making ability or financial 
standing of the companies they rep- 
resent. 

It makes very little difference at 
what point in the stock market 
cycle a dollar averaging plan is com- 
menced. If operations are started at 
a bear market low, paper profits will 
be available continuously, but this 
will be a real advantage only in the 
event that some wholly unforeseen 
emergency forces the investor to 
abandon his whole investment pro- 
gram. The plan should not be started 
unless it is to be continued through- 
out at least one and preferably two or 
three complete market cycles, and 
thus there are certain to be periods 
when paper profits will be melting 
away. It is more than likely that 
paper losses will be shown at times. 
Thus,: if a dollar averaging plan is 
adopted in order to accumulate funds 
for some specific purpose such as 
putting children through college, it 
should be commenced far in advance 
—perhaps ten years or more—of the 
date when the funds will be needed, 
in order to provide the maximum 
opportunity for selling out at a profit. 

It also matters very little, within 
reason, how often purchases are 
made under the plan. Monthly pur- 
chases will give excellent results, but 
quarterly purchases are perfectly suit- 
able and are better adapted to the 
circumstances of the average person. 
whose savings for any one month are 
not apt to be large. A semi-annual or 
even annual interval can be em- 
ployed, though such long waits risk 
missing the extremes of price move- 
ments and thus failing to ‘take full 
advantage of the dollar averaging 
principle. 
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While selective market action on an industry basis 


favors different groups from time to time, distinctions 


based on investment quality should continue in effect 


From late 1951 through early 1953, industrial 
shares as a group showed comparatively modest 
fluctuations and made practically no progress what- 
ever. But throughout this period, extremely wide 
moves in both directions were shown by individual 
stocks and stock groups, and the investor’s results 
thus depended not on what “the market” was doing 
but on what stocks he held. To an only slightly 
less extreme extent, the same has been true during 
the meteoric rise shown by market averages since 
the September 1953 low was established. 


Most groups have shared in the rise, but not 
all. Ethical drug and rayon shares, which a year 
- ago were already far below their 1951 peaks, have 
shown little benefit from the subsequent uptrend, 
and tobacco and brewing issues have actually de- 
clined. This is not unusual; a few groups almost 
always buck any trend, but there have been great 
differences in the degree of participation in the 
advance, and these differences show up in several 
categories. 


On an industry basis, the laggard action of 
many groups contrasts strongly with the tremen- 
dous gains scored by aircraft manufacturing, elec- 
trical equipment, paper, machine tool, movie, tire 
and shipbuilding shares. Except in the cases where 
EPT repeal has been an important factor, there 
seems to have been little relationship between the 
market action of various groups and their current 
earnings performance or medium term outlook. 


Other distinctions have shown up on the basis 
of investment quality (no doubt largely reflecting 
heavy institutional buying) and the size and com- 
petitive position of individual companies. With few 
exceptions, high grade shares and those represent- 
ing the strongest enterprises have fared better than 
speculative issues or stocks of marginal or second- 
ary units in the same fields. These two tendencies 
possess considerable significance. 
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During every bull market recorded in the 
past, there has been a period in which high grade 
issues out-performed those of lesser quality, fol- 
lowed by another phase (usually shorter, and com- 
ing near the end of the major advance) in which 
these relationships were reversed. If the same thing 
can be expected to happen this time, it would ap- 
pear that large profits should be available in specu- — 
lative shares over coming months. 


But there are two good reasons for skepti- 
cism on this point. One is the possibility of an 
intermediate reaction, which would probably deal 
rather harshly with secondary issues even though 
these have not risen to vulnerable levels. The other 
is the excellent chance that the market will break 
with precedent and continue to favor the better 
grade equities as long as the uptrend lasts. Several 
factors point to this conclusion. 


This has been an investment market, and is 
likely to remain one, to a much greater extent than 
any previous bull move. Institutions and conserva- 
tive individuals have dominated it and still do; 
such buyers are choosy as to quality. And even if 
a more speculative element enters the market later 
it is doubtful that marginal stocks would benefit 
greatly, since they do not enjoy the favorable back- 
ground which has accompanied previous run-ups 
in such shares. 


In previous bull markets, stock prices have 
roughly paralleled business trends; strength in 
secondary issues has come late in the process of 
business revival at the only period in the business 
cycle when marginal companies can earn large 
profits. But today competition is increasing, and 
thus earnings trends in future will favor the shares 
of the strongest companies even more than they 
have done recently. Thus, investors should continue 
to stress quality. 

Written September 23, 1953; Allan F. Hussey 
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Merger Plans Snagged 

Reports of Government opposition to the Bethle- 
hem Steel-Youngstown Sheet merger proposal in- 
dicate that future alliances between large companies 
in the same industry will be gone over with a fine- 
tooth comb. However, where merger is an economic 
necessity (as in the case of the independent auto 
companies, see below) or where established com- 
panies seek to broaden their lines, the trend toward 
consolidation seems likely to continue. Pressed Steel 
Car, for example, is purchasing Clearing Machine 
Corporation, a leading manufacturer of mechanical 
and hydraulic presses. Otis Elevator will acquire 
Baker-Raulang. maker of material handling equip- 
ment; Continental Can will purchase American 
Paper Goods (paper cups and envelopes); and 
Food Machinery & Chemical is reported considering 
acquisition of Lamson Corporation of Delaware, 
manufacturer of fork lift trucks and conveyor sys- 
tems. Sometimes mergers backfire, however. Flying 
Tiger Line and Slick Airways, the country’s two 
largest air freight carriers, are trying to undo their 
1953 “marriage.” 


More Auto Combines? 


Independent automobile producers obtained but 
four per cent of the total passenger car market dur- 
ing the first eight months of 1954. This left 96 per 
cent for General Motors, Ford and Chrysler, GM 
taking 52.7 per cent with Chrysler having less than 
12 per cent. Last year in the same period, the in- 
dependents took 10 per cent of the market; in 
1953, better than 13 per cent. 

Recent mergers have reduced the number of inde- 
pendents to three. They will be able to effect produc- 
tion economies by spreading a smaller number of 
basic body styles over several lines of cars and 
through interchangeability of parts, as is done by 
GM, for instance. A significant statement was made 
recently by American Motors (Hudson and Nash) 
which stressed the fact that these things can be 
accomplished “either with or without further 
mergers,” and so the door seems left open for 
further consolidation. 


Latin American Uranium 

The search for uranium, which has taken on 
world-wide aspects, has now been focused on Latin 
America. Atlas Corporation’s Floyd B. Odlum is 
negotiating with the Argentine Government for a 
package deal which would include development of 
that country’s uranium and thorium resources. 
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Meanwhile, Robert LeBaron, atomic expert who is 
now touring Latin America, states that uranium is 
as plentiful as lead in Latin America’s subsoil. Ac- 
cordingly, he plans to recommend that this country 
open negotiations with individual South American 
countries to form joint boards for the promotion 
of uranium prospecting and mining. Similar sur- 
veys of uranium resources in other parts of the 
world are expected to be made as part of a program 
tc expand the supply of fissionable materials avail- 
able to this country. 


CCC Losses Soaring 


Farm price support continues to cost the Govern- 
ment—meaning the taxpayer — dearly. An actual 
realized loss of $419 million in the year ended June 
30 compares with $61 million in the preceding fiscal 
year. The 1953-54 loss set an all-time annual peak, 
the previous record (fiscal 1951) having been $345 
million. The CCC estimates that if it were to sell 
at current market prices the holdings it has in its 
inventory—which cost over $6.0 billion—it would 
sustain an additional loss of $1.04 billion. Now that 
new crops are starting to come under Government 
“loan” it is estimated that within the next six or 
eight months the Government will have almost $10 
billion tied up in farm price props. 


Record Explosives Use 

Use of industrial explosives reached an all-time 
high last year with 791 million pounds sold (Bu- 
reau of Mines figure), more than double the 1935- 
1939 average. Coal mining usage, which for many 
years was the industry’s largest outlet, has declined 
to a point where it accounts for less than one-third 
of explosives sales. This drop, however, has been 
more than offset by increased demand in metal 
and non-metal mining, quarrying and construction. 
While explosives are but a minor part of du Pont’s 
sales, the latter company is believed to be the 
leading domestic producer, followed by Hercules 
Powder and Atlas Powder; the trio accounts for an 
estimated 80 per cent of total industry output. Olin 
Mathieson Chemical is a smaller but important in- 
dustry factor. 


Carpet Output Down | 

The carpet makers are having another poor year, 
this time partly because of a decline in wall-to-wall 
carpeting demand. The extra cost for this luxury 
apparently lacks appeal for home-owners at a time 
when the general business level is down. Carpet 
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output during the first seven months of this year 
totaled 31.4 million square yards, off 24 per cent 
from the same 1953 period. About the only en- 
couraging factor now in sight is that retail stocks 
are still low. But while demand is said now to be 
gaining, it is doubtful that the upturn will be sharp 
enough to make 1954 a good year. 





Rayon Shipments Improving 
Although total shipments of rayon and acetate 
’ yarn and staple fiber are still running below the 
levels of a year ago, there are signs of improvement. 
August shipments of rayon staple fiber alone, total- 
ing 29.8 million pounds, marked a new record for 
any month, climbing 11 per cent over July and 
four per cent over the previous record of 28.7 mil- 
lion pounds set in June of this year. In August 
1953, 23.8 million pounds were shipped. Total in- 
dustry shipments in August amounted to 89.8 mil- 
lion pounds, three per cent over July but eight per 
cent under the 1955 month. However, for the first 
eight months of 1954, shipments totaling 707.1 
million pounds were 14 per cent less than in the 
same 1953 period. Industry volume in later months 
probably will continue to narrow the gap, as buying 
has been more active while volume of rayon and 
acetate fabrics is described as limited with prices 
firm. A drop in worker layoffs in the textile and 
apparel industries is also in evidence. 


Boron Markets Growing 

Widening use of the chemical element boron is 
increasingly evident in the building, citrus fruit 
and anti-freeze industries. Boron is familiar in mil- 
lions of homes as the eye-wash boric acid, but the 
principal use at present is in glass and ceramics, 
which account for about half of total production 
of the chemical. Leather tanning, dyes, waxes, and 





pharmaceuticals are other important markets. Late- 
ly, the chemical has made its debut in gasoline; 
Standard Oil of Ohio’s Boron Supreme gas utilizes 
a boron additive. The two largest producers of 
boron, which is found in its natural form as borax, 
are Pacific Coast Borax Company, and American 
Potash & Chemical. West End Chemical is a smaller 


producer. 


Corporate Briefs 

J. C. Penney’s August sales were $89.7 million, 
2.3 per cent under the year earlier level; first eight 
months’ sales were 2.25 per cent under the like 
1953 period. 

Lerner Stores had slightly lower sales and earn- 
ings of 52 cents a share for the first half of this 
year compared with 74 cents a year earlier. 

U. S. Rubber expects sales for the current year 
to be 7 per cent below 1953’s $838.5 million. 

Union Carbide & Carbon has cut the price of its 
vinyl plastic film by from 2 cents to 10 cents a 
pound. 

Olin Mathieson Chemical. has acquired a sub- 
stantial interest in Hunter Engineering Company, 
Riverside, Cal., a firm engaged in research and 
development work on methods of fabricating non- 
ferrous metals. 

Penn-Dixie Cement Corporation has acquired 
control of Petoskey Portland Cement and of Petos- 
key Transportation Company through purchase of 
90 per cent of the stocks of the two affiliated firms 
for $20 a share. 

Continental Can plans to acquired the American 
Paper Goods Company of Kensington, Conn., pro- 
ducer of paper cups, bags and envelopes. 

Union Pacific Railroad has placed a $7 million 
order for 35 sleeping cars with Pullman-Standard 
Car Manufacturing. 
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Investment Service Section 


SELECTED ISSUES 











Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to be 
regarded as trading advices, nor as short term. recom- 


mendations. Notice is given —together with reasons for 
the change — when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 
Price Yield Price 
U.S, Gert Bis, BOIRGT on occ ness 100 2.50% Not 
American Tel. & Tel. 234s, 1975.... 96 3.01 104 
Atlantic Coast Line gen. 444s, 1964. 109 3.38 Not 


Beneficial Loan, 24s, 1961......... 98 2.86 100% 
Chicago, Burlington & Quincy 3s, 

BUS Sacunccubascduewech etwas 100 = 3.12 105 
Cities Service 35, 1977 0005066655. 99 3.06 100 
Commonwealth Edison 2%s, 1999... 94 2.99 103 
Oklahoma Gas & El. 234s, 1975.... 95 3.08 103% 
Pacific Tel. & Tel. deb. 234s, 1985... 95 3.00 105 
Southern Pacific Co. 444s, 1969..... 106 3.95 105 
Southwestern Gas & El. 344s, 1970.. 102 3.09 104 
West Penn Electric 3%4s, 1974..... 102 | 336 104.6. 


Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 
Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum..... 133 5.26% Not 
Associated Dry Goods 54% Ist cum. 107 4.91 110 
Atchison, Topeka & Santa Fe 5% 
_ (par $50) non-cum.............. 59 424 Not 
Champion Paper $4.50 cum......... 107 4.21 106 
Public Service E&G $1.40 cum. conv. 31 4.52 (1960) 
Reading 4% 1st (par $50) non-cum. 40 5.00 50 
Wheeling Steel $5 cum............. 90 5.56 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


7—-Dividends—, Recent 
1953 1954 Price Yield 


ee *$1.00 $1.00 41 24% 
El Paso Natural Gas.......... *160 120 39 4,1 
ONE TINE can esas we hin bes 2.65 200 73 43.8 
Int’] Business Machines........ *3.20 *2.80 294 71.4 
Standard Oil of California..... 320 235 «7 -42 
Union Carbide & Carbon....... 2.50 150 84 3.0 
United Air Limes.........-+58% 150 0.75 27 5.6 
Unlied Bhenwlt: oo discnenedicdk 200 123 2 36 
Westinghouse Electric ........ 200. -150 7% 28 


* Also paid stock. t Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor ; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


-~-Dividends—. Recent 
1953 1954 Price Yield 


American Tel. & Tel.......... $9.00 $9.00 171 5.3% 
Borden Company ............. 2.80 *180 69 4.1 
Columbia Gas System......... 0.90 060 15 6.0 
Consolidated Edison .......... 2.30 180 46 5.2 
wate 0B Ache She's 300 2.25 49 6.1 
Louisville & Nashville......... 5.00 3.00 72 69 
MacAndrews & Forbes......... 3.00 300 45 6.7 
May Department Stores........ 180 135 35 5.1 
ergo eer rere 1.80 135 30 6.0 
Pacific Gas & Electric......... 205 2.20 45 49 
Pacific Lighting .............. 162% 150 36 +5.6 
Philip Morris Ltd:............ 3.00, 3.00 40 7.5 
ee GP errr ere 240 180 46 5.2 
Socony-Vacuum .............. 2.25 150 49 4.6 
Southern California Edison..... 200 200 44 4.6 
Semmilerd Tiramds: on. 06.0. 0s 1D 19 3 F577 
Se ae cass, Oe Se: a 
ROMS TAME oc civievinssace ae > es ae 
Union Pacific R.R......:...... 6.00 6.00 134 44 
Walgreen Company ........... 170 120 2 68 
West Penn Electric........... 2.20 170 45 5.3 


* Also paid stock. t Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this’ classification. 


-—-Dividends—, Recent 
1953 1954 Price Yield 


Allied: Qoswee sie 5 sig ARS Bea $3.00 $3.00 47 64% 
Bethlehem Steel .............. 400 450 78 +6.4 
Brooklyn Union Gas....... oe ee: Dae SS 
Chuett, Petedy \ 6 ied oe.s5 ses 250 200 36 6.9 
Container Corporation ........ 2.200 2.50 63 +48 
Flintkote Company ........... 200 200 33 6.1 
General Motors .............. 400 300 85 4.7 
Glidden Company ............ 2.00 200 40 5.0 
Kennecott Copper ............ 6.00 3.75 86 7.0 
Mid-Continent Petroleum ..... 400 300 91 44 
Olin Mathieson Chemical...... 200 *150 49 4.1 
Simmons Company ........... 2500 150 35 7.1 
BUNGEE MME cone tis Cs rc sbrks 260 195 46 56 
Sperry Corporation ........... 3.00 250 74 5.4 
Roa, Be! OCs Sa biivis pedice amalintes S80 225.35 55 


* Also paid stock. f Based on current quarterly rate. 
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Washington Newsletter 





An insight into what constitutes "farm income'"—Ammu- 


nition is gathered against Dixon-Yates agreement— 


Changes in tax law result in increase in Federal deficit 


WASHINGTON, D. C.—Farm in- 
come, according to the Department 
of Agriculture, remains below last 
year and so people expect hard sled- 
ding for companies depending on 
rural markets. But the Department 
statisticians don’t mean by “farm in- 
come” the total amount of cash 
farmers collect from all sources. They 
mean income received for crops, 
whether from Government or con- 
sumers. 

Farmers are generally richer than 
one would suppose by making com- 
putations.from crop prices and ship- 
ments. On the average, it’s esti- 
mated, farmers earn $2 off the farm 
to every $3 they collect in farming. 
Moreover, there’s some evidence that 
when farm earnings go down, other 
income goes up. People with poorest 
farms often hold down reasonably 
good jobs in the nearest towns. 

Sales of farm equipment did go 
down over the past several years. But 
the Department notes that this didn’t 
reflect inability to purchase. As pur- 
chases declined, bank accounts in- 
creased. It may be that some of the 
territory had been saturated for the 
time being. Although their incomes 
are lower, farmers, it’s found, usually 
have more cash: at hand than city 
people. 


No decline in Government out- 
lays to support crops is forecast in 
the revised budget. So far, there’s 
been no cut in support prices; nor 
were any to be expected, with elec- 
tions so close. You can’t yet tell 
whether the Government intends to 
maintain present pegs or whether it 
looks for increased payments at re- 
duced supports. 


Others beside the Democratic 
Committee staff are collecting ammu- 
nition against the famous Dixon- 
Yates agreement. Even if a contract 
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is signed between the Atomic Energy 
Commission and the Tennessee Val- 
ley Authority, there will be continued 
opposition. It comes, among others, 
from TVA customers, from those 
who run public power projects, and 
from the electrical cooperatives. Now, 
they’re all looking for new slants. 
One of the most interesting is the 
charge that proposals for financing 
the power plant, to be erected by 
Arkansas Power, may run counter to 
the Holding Company Act. Middle 
South Utilities proposes to sell com- 
mon stock, part of the proceeds of 
which would be invested in a new 
concern, Mississippi Valley Generat- 
ing Company, which would do the 
building. The “Securities and Ex- 
change Commission has .been called 
upon to decide whether this is legal. 
The Commission must take into 
account the possibility of a Demo- 
cratic Congress next year. If it ducks 
the issue altogether, its members 
almost certainly will be called on to 
explain. If SEC decides in favor of 
the contract, it would be in the clear. 


Commerce Department experts 
look for continued toll road construc- 
tion, thereby bringing additional rev- 
enue bonds onto the market. The 
chief reason is the success of existing 
roads, which are collecting much 
more than had first been estimated. 


The increase in the estimated 
Government deficit reflects changes 
in the tax law—losses of excises and 
the like. It may be that the summer 
forecast didn’t fully show the losses 
in revenue, partly because they’re so 
hard to estimate. Salesmen are al- 
lowed higher expense account deduc- 
tions; working mothers may deduct 
pay to houseworkers. There are 
scores of such changes, whose mag- 
nitude can only be guessed. 

The notion has gotten around that 





the Administration no longer is in- 
terested in balancing the budget. But 
there’s every evidence that it is. Even 
though outlays are being increased 
here and there in order to nudge busi- 
ness, every Department is_ under 
order to cut expenses where it can. 
Meanwhile, work has started on 
the new budget for fiscal 1956. De- 
partment heads have been told that 
figures must be cut once more. It’s 
expected that defense expenditures 
especially will be reduced next year— 
barring war. Not much, apparently, 
can be done with the civilian budget. 


Leaving the pound sterling out 
of consideration, experts foresee a 
general trend toward free currency. 
No longer is there a huge world 
deficit in trade with the United 
States; on the contrary, the United 
States has been losing gold. All this 
is bearish on American cotton, wheat, 
tobacco, etc., for which there’s less 
demand abroad. 


State Department officials still 
mourn the European Defense Com- 
munity loss and work out compli- 
cated strategies for salvaging it. 
People go to the trouble of inventing 
new labels, which they hope will 
prove more persuasive than the old. 
The project was especially dear to 
Mr. Eisenhower himself, who worked 
on it before he became President. 

Yet American experience shows 
how hard it is to merge governmental 
departments. Years ago the various 
Armed Services were merged; the 
visible result is a common telephone 
number plus a few common ways of 
buying. Maybe these things work dif- 
ferently abroad. 

—Jerome Shoenfeld 
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New-Business Brevities 





Business & Finance .. . 

Filling a real need is the first edi- 
tion of a reference listing 1,000 edi- 
tors, writers and investment advisers 
who interpret security and business 
news in the United States and Can- 
ada—titled Dalby’s Directory of the 
Financial Opinion Leaders (price, 
$25), and edited by Henry B. Dalby, 


a public relations counselor, this 
Who’s Who of financial writers 
comes off the press this week... . - A 


method of interviewing applicants for 
sales positions, developed by Leonard 
Gross for the Commerce & Industry 
Association of New York, and based 
upon procedures used during the war 
to test potential agents for the Office 
of Strategic Services, is described in 
a 16-page booklet, Screening Out 
Turnover on a Sales Force, issued 





Giant of materials-handling machines, the 
Ross Carrier shares the exclusive advan- 
tage of all Clark machines: its vital 
components are built by 


CLARK 


EQUIPMENT 


Outstanding Name in 
POWER-TRANSMISSION ENGINEERING 


CLARK EQUIPMENT COMPANY 
BATTLE CREEK, MICHIGAN 


OTHER PLANTS: BUCHANAN e BENTON HARBOR 
and JACKSON, MICHIGAN 


Products of CLARK EQUIPMENT... 
TRANSMISSIONS e AXLES (Front and Rear) © AXLE 
HOUSINGS e TRACTOR UNITS e FORK TRUCKS AND 
TOWING TRACTORS e ROSS CARRIERS e POWRWORKER 
HAND TRUCKS e@ POWER SHOVELS e ELECTRIC STEEL 
CASTINGS @ GEARS AND FORGINGS 














last week—the new system, referred 
to as “situational testing,’”’-is designed 
to determine potential ability for a 
sales job, then the applicant’s re- 
sourcefulness to apply that talent to 
situations similar to those met in the 
a \ monthly report on New 
York supply sources for interior 
decorators will begin publication next 
month—title will be To the Trade. 


Household Items .. . 

The makers of Johnson's Wax, 
who 30 years ago pioneered for com- 
mercial use the drum-type electric 
polisher (left) held by the young 
lady in the photo below, are now 





making a polisher-scrubber (right) 
for home use; already sold in the 
Northeast, it will be available nation- 
ally next year—plus features for this 
unusually easy-to-use appliance in- 
clude a single rotary brush designed 
to prevent water splashing on base- 
boards, lightness of weight and a 
safety switch which permits shutting 
off the machine when the handle is 
moved from the normal operating 
position to upright. .. . For a touch 
of the Old West, corral one or both 
of two three-way lamps styled by the 
Johnston House—bases are of nat- 
ural finish Ponderosa knotty pine 
branded: with the insignia of well- 
known ranches while the lampshades 


ena 


are made of sepia-toned translucent 
photographs of ranch scenes (inci- 
dentally, any rancher’s individual 
brand or initials, together with his 
personal photographs, can be substi- 
tuted). . . . Simmons Company has 
brought out a do-it-yourself kit for 
making a wrought iron headboard— 
a wide variety of designs are possible 
by varying the placement of ornamen- 
tal units that are supplied, and each 
headboard may be further personal- 
ized by the use of different fabrics 
and materials for the centerboard. 


Motion Pictures... 

Looking for the latest in 16-mm. 
motion pictures?—Association Films 
lists more than 1,400 which are avail- 
able on a free loan or rental in its 
40th annual film catalog, Selected Mo- 
tion Pictures. . . . The Man Who 
Sells, a 16-mm. sound movie pro- 
duced as a training aid for Chevrolet 
salesmen, is’ now available to other 
interested groups through The Jam 
Handy Organization—running time 
is ten minutes. .. . Advertisers, their 
agencies and the nation’s publishers 
will mark the 40th anniversary of the 
Audit Bureau of Circulations in 
October with a month-long program 
aiming to stress the value of ABC 
reports—in connection with the cele- 
bration, the ABC (through Wilding 
Picture Productions, Inc.) has pre- 
pared a 20-minute sound film, Now 
We Know, showing how circulation 
records and standards are maintained 
for the benefit of business. . . . Handel 
Film Corporation in cooperation with 
the U. S: Atomic Energy Commis- 
sion has produced a group of motion 
pictures dealing with various aspects 
of atomic energy—13 in all, each film 
runs around 12 minutes; unlike the 
others described above, the films are 
available only on purchase of prints. 


Office Accessories... 

For corporate gift giving at Christ- 
mas time, two staplers in gold plate 
finishes, which can be imprinted with 
the donor’s name, have been intro- 
duced by Speed Products, Inc.—one 
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is a desk-size model, the other a tiny 
pocket stapler which comes in a 
handy calf-grain carrying case. . .». 
A low-price ball-point desk set re- 
cently introduced by W. A. Sheaffer 
Pen Company can now be personal- 
ized by initials affixed at the time of 
purchase—the monogrammed model 
is priced slightly higher than the 
plain set... . A line of photocopying 
machines which produce dry, black- 
and-white copies within 30 seconds 
has been placed on the market by 
Cormac Industries, Inc.—among. the 
items are (1) the Cormac Senior, 
a desk-top unit for copies up to 8 x 
14 inches; the Cormac Compact, a 
smaller portable machine capable of 
the same size work; and (3) Model 
No. 14, a two-unit model for 14 x 17 
inch copies... . 2 American Lead Pen- 
cil Company has added a pencil for 
marking blueprints and whiteprints 
—oil and moisture resistant, the spe- 
cial-purpose pencil comes in five col- 
ors as well as in black and in white. 





Plastics... 
When fishing if you'd avoid any 


lingering smells on the drive home, - 


plan to store the day’s catch in a 
Krene plastic Seal-Dri Fish Bag 
(odor resistant, it can be washed out 
for re-use)—introduced by Seal-Dri 
Sportswear Company, the bag holds 
about 50 pounds of fresh fish and ice, 
and comes with a long flexible tube 
which can be drawn through an open- 
ing in a car trunk to allow the water 
from melting ice to drain off. . . 

Bumpers for tots’ crib and playpen 
are inflatable, fold into a small pack- 
age convenient for carrying when the 
air is let out—made of plastic by 
Air Baby, Inc., the inflatable bumpers 
come in the traditional pink, blue and 
yellow. Floor tile molded of 
Bakelite vinyl resins by Robbins 
Floor Products, Inc., can be laid 
without adhesives because of a waffle- 
shaped underside that creates a 
vacuum when the tile is pressed 
against the floor—suitable for use in 
heavy trafficked areas, the tile is 
available in either 9 or 12 inch 
squares and in a variety of colors. 


Transportation ... 





Based on an experimental pro- 
gram last year, the Leece-Neville 
Company is now going all out in a 
promotional campaign for its system 
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very little. 


news, guidance ... 


talk with us first. 








WV) Service...in all sizes! 


That’s just about what our business comes down to. 
One of our customers—a long-time investor—wants 


All he asks for is fast and accurate execution of any 
orders he may place .. . feels that we earn our com- 
mission by providing the personnel and facilities re- 
quired to supply the speed and efficiency he demands. 


But we have other customers, too. 
People who call a dozen times a day for quotes, 


People who like us to collect their dividends, clip 
their coupons, keep all their certificates safe ... 


People investing for the first time, who want all 
the help they can get, who read all of our booklets 
on basic fundamentals, everything we print on par- 
ticular stocks, and who never buy or sell before a 


We don’t know what size service you take, of course. 
We do know you can find it at Merrill Lynch. 


And from current facts about particular stocks, to 
a thoroughly objective analysis of all those you own, 
there’s no charge, no obligation of any kind. 


Customer or not, just write to— 


Wa ter A. SCHOLL, Department SE-64 


MERRILL LYNCH, PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 


interested in buying stocks on a 
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pay-as-you-go’ basis? 





Ask for our free booklet on the Monthly investment Plan. 





which would permit service station 
road trucks to charge the batteries of 
disabled vehicles on-the-spot of the 
breakdown—the Alternator Charging 
System, as it is called, can be easily 
and economically added to any con- 
ventional service vehicle. Pan 
American World Airways is_plan- 
ning for two-way 121%4-hour non-stop 
flights between United States and 
Japan—there are two obstacles to 
such service, however ; first, the com- 
pany must await delivery of new 
Douglas DC-7C airplanes now on or- 
der for 1956 delivery, and secondly 
the Civil Aeronautics Board will have 
to approve such flights since present 
regulations require a mid-Pacific 
stop. . . . Southern Pacific is testing 
the use of closed-circuit television to 
aid railroad yard officers in watching 
freight car movements and general 
switching operations—the set-up, 
which makes use of Radio Corpora- 
tion of America equipment, is be- 


lieved to be the first for viewing an 
entire railroad yard. 


Random Notes... 

Nationally known Aunt Jemima 
pancake mix has been whipped into 
frozen pancakes and is being tested 
for consumer acceptance in this 
form in Canton, Ohio—according to 
Quaker Oats Company, all the pur- 
chaser has to do by way of prepara- 
tion is to heat the frozen pancakes 
in the toaster. . . . The thrill of ice 
skating can now be had with a new 
type of roller skate employing two 
wheels instead of the usual four—in- 
troduced by American Homecraft 
Company, the skates are of steel con- 
struction and have solid synthetic 
rubber wheels. 

—Howard L. Sherman 





When requesting information concerning 
business questions, please address this de- 
partment and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of the issue. 
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Business Background 








Research counted on to open new vistas to copper industry— 


Sugar people forget calories as scientists develop new uses 





OING ALL-OUT — For in- 

J vestors in the copper stocks a 
curious admixture of bearish and 
bullish news is to be found in the 
recent announcement that the red 
metal industry is organizing a nation- 
wide selling program. The bearish 
inference lies in the earlier suspicion, 
now frankly conceded, that the in- 
dustry had been hurt competitively 
by war restrictions and perhaps even 
more by the Government’s 1951 
warning to copper consumers that, in 
the face of scarcity, they had better 
begin looking into the alternative use 
of substitute metals. The bullish in- 
ference is in the fact that this in- 
dustry, a little self-satisfied over the 


-By Frank H. McConnell 
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3 Southern California } 
rf : 4 
) Edison Company 
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4} pivipeNDs : 
4} COMMON DIVIDEND NO. 179 ? 
PREFERENCE STOCK ‘ 


4.48% CONVERTIBLE SERIES 
; DIVIDEND NO. 30 


? 

? 

, PREFERENCE STOCK ? 
t] «= 4.56% CONVERTIBLE SERIES ? 
3] —«;DIVIDEND NO. 26 ° ? 
? 

? 


4 The Board of Directors has 
) authorized the payment of the 
4 following quarterly dividends: 


: 50 cents per share on the ’ 
Common Stock; ‘ 


¢ 28 cents per share on the ? 
4 Preference Stock, 4.48% Con- ¢ 
‘ vertible Series ; 4 
’ 28Y4 cents per share on the 
{Preference Stock, 4.56% Con- 9 
4 vertible Series. ? 
¢ The above dividends are pay- PI 
4 able October 31, 1954, to stock- 
? holders of record October 5, 4 
¢ 1954. Checks will be mailed ’ 
)] from the Company's office in 

Los Angeles, October 30. , 


4 
? P. C. HALE, Treasurer ‘ 
> September 17, 1954 4 
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years, now finds that it faces keen 
competition from the steel, aluminum 
and other metal industries. And, to 
counteract the threat, the copper men 
are going all-out to introduce new 
uses, develop new alloys and in other 
ways to sell its products and proc- 
esses. The supply of the metal is 
ample. 


In Its Favor—Copper, as virtu- 
ally all production men and most 
investors know, ranks among the 
most versatile metals. It adapts 
readily to change. Electronics, in- 
stead of impairing, has strengthened 
the demand for copper. The jet era 
finds copper essential in making 
equipment needed to fashion engine 
parts that can withstand the heat 
generated by jet engines. The dawn 
of the atomic age certainly will not 
harm, but most likely will help; for 
copper’s conductivity is needed for 
the transmission of electricity derived 
from coal, water power or the atom. 
And copper’s role in ornamentation 
as well as its extraordinary durability 
give it a special niche ‘in the con- 
struction industry despite the inroads 
made recently by aluminum. But 
perhaps the most encouraging mani- 
festation of the industry’s vitality is 
its success, as indicated by the newly 
launched promotional effort, in pull- 
ing together the various and some- 
times discordant segments in an in- 
dustry-wide selling effort. 


Paul Revere’s Horse—To head 
up the drive, the Copper and Brass 
Research Association has induced 
MAUBERT ST. GEORGES to come out 
of a self-imposed and unusually 
active “retirement.” He is the man 
who put Revere Copper & Brass, 
Inc., on Paul Revere’s horse. Com- 
pany sales, with due adjustment for 
cyclical influences, have. been on the 
uptrend since. “The copper indus- 
try’s enterprise,” explained Mr. St. 
Georges, “will be an integrated pro- 
gram of publicity, advertising and 
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technical, statistical and commercial 
research into the uses of copper and 
its alloys.” 
































Shrine to Steel—On the banks of 
the Saugus River, about ten miles 
north of Boston, the New World’s 
“first successful iron works” has been 
reconstructed. The early plant with 
its rolling mill and the traditional 
Ironmaster’s House was financed by 
26 stockholders who put up $165,000 
’way back in 1646; it cost the Amer- 
ican Iron & Steel Institute $1.5 mil- 
lion to restore the birthplace of the 
American steel industry as a replica 
of the Seventeenth Century enter- 
prise. In behalf of the industry, 
Epwarp L. Ryerson, chairman of 
the Inland Steel Company, recently 
dedicated the historic site as a 
“shrine to private initiative and en- 





























terprise.” Steel men showed particu- 
lar delight in viewing the original 
rolling and_ slitting mill (shown 
above) where 300 years ago wrought 
iron bars were reheated and run 
through a set of rollers operated by 
two huge water wheels. Some of the 
flats, as the iron plates were called, 
were made into shovels, saws and 
other tools. Other flats were run 
through a pair of. slitters which 
formed rods used in nailmaking. 





































































































Calories and Chemistry—A year 
ago the sugar industry was deeply 
distressed over the campaign of brew- 
ers to show that theirs. was a dry 
beer and contained little if any sugar. 
The top brass of one sugar company, 
in fact, wrote a letter of complaint to 
a New York brewer and said that 
they, though they liked his beer, 
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would no longer drink it. The calory 
quips had them down. Today a com- 
plete change in the sugar industry’s 
psychology has taken place. Research 
scientists headed by Dr. Henry B. 
Hass, president of the Sugar Re- 
search Foundation, have discovered 
intriguing properties in sugar that 
lend themselves for use in making 
plastics, gunpowder, insecticides and 
what not. One that has the industry 
excited is the prospect that a new 
detergent derived from sugar will be 
placed on the market in the future. 
Five soap companies are said to be 
impressed with its possibilities. 





The Last Word — For many 
years learned sociologists and polit- 
ico-economists have pondered what 
women do with their savings. The 
last word on the subject comes from 
women themselves. The National 
Federation of Business and Profes- 
sional Women’s Clubs, Inc., has 
made a survey of its own members; 
and the results are published by the 
Federation ($1.50) in a_ booklet 
entitled “The Economic Strength of 
Business and Professional Women” 
by BABETTE Kass and Rose C. FEtp. 
Here’s the breakdown: 18 per cent 
of the women have invested in their 
own business or professional con- 
cerns; 43 per cent in real estate; 27 
per cent in corporate stocks and 
bonds; and 70 per cent in Govern- 
ment bonds. “With a longer life span 
ahead of them,” conclude the authors, 
“women are making provision for the 
time when they no longer will be 
gainfully employed.” 





He Chose Denver—In Septem- 
ber 1894 a sign was hung out in front 
of a Denver office building reading 
Calvin Bullock—Stocks, Bonds. The 
Founder, the late CaLvin BULLOCK, 
had selected Denver as the home site 
of his new enterprise because that 
city was a prosperous if somewhat 
boisterous place, the center of the 
Rocky Mountain mining industry 
and the market place of a vast though 
sparsely settled area. Since then the 
firm name has become almost synony- 
mous with investment trust and 
mutual fund, and the company is the 
oldest organization in North Amer- 
ica specializing in the management of 
investment companies. To commem- 
Orate its 60th birthday, the firm has 
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Reviews the record of past accomplishments, 
discusses the proposal to increase capital funds 
by $131,250,000, and examines prospects for the 
future with a strengthened capital position. 
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published a lively, historical brochure 
in which appears this excerpt from 
one of the Founder’s early speeches: 
“The most important factors with 
respect to any investment company 
are the integrity and ability of the 
men who run it.” 


Sinclair Oil 





Concluded from page 11 


the 1953 year-end) does not appear 
unduly heavy, particularly since 
about $100 million of convertible 
debentures eventually should be ex- 
changed for common stock ; complete 
conversion would reduce the debt 
ratio to around 24 per cent. The 12.3 
million common shares, which follow 
$334 million of long-term debt, have 
a book value of $53 per share or 
more than double the 1945 year-end 
figure. , 
Despite drastic cuts in allowable 
production imposed by a number of 


oil-producing states, Sinclair’s first- - 
half earnings improved over the com- 
parable 1953 period and a moderate 
gain in profits is indicated for all of 
1954. This would permit more than 
ample coverage of the $2.60 annual 
dividend rate which, at the current 
price of 46 for the shares, affords a 
satisfactory 5.6 per cent return for 


the businessman-investor. 
s 


Dividend News 


American Sumatra Tobacco: Declared 
a dividend of 12% cents payable Oc- 
tober 6 to stockholders of record 
September 30. Previous payment 25 
cents June, 1952. 


Tennessee Corp.: Stockholders will 
vote on a 2-for-1 stock split at a special 
meeting November 10. 


Federal Paperboard: Paying a 45- 
cent quarterly dividend October 15 to 
stock of record October 4. This places 
the stock on a $1.80 annual basis against 
$1.40 previously. 


Bankers Trust Co. of New York: 
Declared a quarterly dividend of 60 
cents payable October 15 to stock of 
record September 30. Previously paid 
55 cents quarterly. 
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Personal 
Investment Supervision 


Assures Better Results 











EEPING your capital soundly invested is a major task. To deter- 
mine what policy should be adopted, however, to accord with 
changing conditions requires thorough study of political, financial and 
business conditions and the ability to interpret their effects on your 
investment program. That is why it is important that you obtain 


_experienced investment guidance to protect your capital and preserve 
your income. 


T HE road to investment success is studded with many obstacles. Consistently 
successful investment results are not a matter of luck. They depend on 
diligent planning, constant supervision of holdings and the knowledge and ex- 
perience to determine in advance just what changes should be made to keep 
your investments in line with the ever-changing economic and industrial pattern. 


EVOTING its full time to the planning and supervision of invest- 
ment portfolios and the analysis and determination of security 
values, FINANCIAL WORLD RESEARCH BUREAU is ideally equipped 
and staffed to help you establish a soundly conceived investment pro- 
gram and to maintain it in accord with changing economic conditions. 
For more than 51 years, through booms and depressions, our organ- 
ization has been helping investors to obtain better, results than would 
be possible without the benefit of experienced guidance. 













ITH your investment welfare at stake you cannot afford to follow a hap- 

hazard policy based on fears or hopes alone. Decide now to take the 
first step toward better investment results by subscribing for our Personalized 
Supervisory Service. 


Mail this coupon for further information, or better 
still, send us a list of your holdings and let us 
explain how our Personalized Supervisory Service 
will point the way to better investment results. 


FINANCIAL WORLD RESEARCH BUREAU 


86 TRINITY PLACE NEW YORK 6, N. Y. 


C0 Please send me the pamphlet “A Personalized Supervisory Service for the 
Investor.” 


[1 I enclose a list of my present holdings with cost prices and amounts held. 


if so, what the cost will be for supervision. My objectives are: 
C] Income ( Capital Enhancement CO Safety 
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CORPORATE EARNINGS 


EARNED PER SHARE 
ON COMMON STOCK 1954 = 1953 


12 Months to August 3} 
























Carolina Power & Lt..... $1.61 $1.48 _ 
Central Illinois Light..... 3.00 3.26 
Central Maine Power.... 1.86 1.34 
Conn. Light & Power..... 111 097 BN 


Eastern Gas & Fuel...... 0.81 1.45 
Minnesota Power & Light 1.78 1,99 
Oklahoma Gas & Elec..... 1.96 1.96 
Washington Water Power 1.85 1.69 


Toklan Royalty ......... 
3 Months to August 31 


Raytheon Mfg. .......... 0.44 = 0.35 th 

12 Months to July 31 @th 
Anderson, Clayton ....... 3.65 3.32 th 
| ee 0.97 0.98 ? 
National Bellas Hess..... 0.36 0.27 ¥ 


Rober Ameratt - oo. ices. 3.99 1.70 Bat 
Southwestern Pub. Serv... 1.72 161 @\ 
9 Months to July 31 - 
Myers (F. E.) & Bro..... 3.46 3.85 
8 Oe ot Seer 0.56 1.72 Be 
Universal Pictures ...... 2.49 1.87 0 
Wilson-Jones ............ D0.08 D0.02 d 
6 Months to July 31 | 
Allied Stores ........... 0.96 103 §° 
Associated Dry Goods.... 0.32 0.35 p 
CO TE ik ni naeeass D010 D023 


Ee ey eee 0.58 0.88 
Interstate Dept. Stores... 0.45 0.55 J 
Pe. er 0.52 0.74 
May Dept. Stores........ 0.45 0.62 


Mercantile Stores ....... 0.53 0.64 

3 Months to July 31 
AGP Tebastfies) sc o0css. 1.77 2.43 
Consolidated Industries .. D0.06 0.38 
Gould Nat’l Batteries..... 0.84 0.95 


Sheraton Corp. < csceceass 1.13 0.27 é 
12 Months to June 30 @! 
Aluminum Industries .... 0.16 0.67 
Canada Bread ..........: *J.19 *0.31 , 
Cent. Fibre Products..... 3.19 3.23 
Central Public Utility.... 1.59 


Dodge Mfg. ............. 354 247 
Franklin Stores ......... 1.22 1.81 


error reer 0.82 0.95 
Manati Sugar .....0...... 0.07 D131 @ 
Potash Co. of Amer...... 2.62 2.55 
Ee eA 2.38 2.23 


Serriecx Cate. WB” i050 1.22 2.28 
ees Re Ss facies 235 2.54 
Vick Chica. siic ccwas 4.21 3.18 


6 Months to June 30 
American Cable & Radio.. 0.26 0.15 
Chic. Rivet & Machine... 1.89 1.94 
Compo Shoe Machinery... 0.37 0.31 


Coty International ....... 0.12 0.10 
Georgia Power .......... p12.29 peer 
Gt Predacts os kins 0.73 1.63 
ge eee oer 0.20 0.40 
Olympic Radio & 

TEMPO coksscdicine. 0.18 0.05 
Pancoastal Petroleum .... 0.14 0.17 
Proapettty Coa. ..cciasces 1.33 1.16 
Cheeee COE og ceive eet 2.38 2.22 
Southern Production ..... 1.47 1.12 
Southwest Gas Producing. 0.30 0.58 
a 0.07 0.30 

24 Weeks to June 20 

Du Mont (Allen B.)..... 0.18 0.36 
12 Months to April 30 

Exchange Buffet ........ DO0.80 §=©D0.15 
12 Months to January 31 

Hearn Dept. Stores...... D8.75 D2.90 


*Canadian currency. p—Preferred. D—Deficit. 
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Notations on National City Bank financing and underwriting 


business—New Seamen's building will house investment firms 


he special meeting of National 

City Bank stockholders to au- 
thorize a share increase that will give 
the institution more capital funds 
than any other bank in the country 
was carried out with less fuss than 
attends a routine annual gathering. 
Management approached the meeting 
with abundant confidence. It was 
armed on the one hand with a bundle 
of proxies representing 82 per cent 
of the stock outstanding, and on the 
other with a firm agreement on the 
part of a powerful group of invest- 
ment. bankers to take all the new stock 
refused by the stockholders. 

Some strange notions are enter- 
tained by stockholders toward an 
operation of this kind and a few were 
expressed in open meeting on this 
occasion. Why was the management 
asking holders to pay so close to 
market value for the new stock? 
Howard C. Sheperd, National City’s 
chairman of the board, had a ready 
answer for that one. In the previous 
offering of this kind, he said, there 
were complaints about the subscrip- 
tion price being too much above the 
market—too much dilution for the 
stockholders who could not afford to 
take up their share even though the 
sale value of rights is in direct pro- 
portion to the amount of dilution. - 

Also, there was the question why 
the subscription period was not 
made longer. The obvious answer was 
that the longer the subscription 
period, the greater would be the 
underwriting fee. As it is, the under- 
Writers are getting 60 cents a share, 
or $1.5 million, for a commitment 
running for 73 days, including the 21- 
day subscription period. It is no 
secret that some of the underwriters 
consider the 60 cents inadequate com- 
pensation for the risk involved. Three 
of the most important figures in the 
investment banking business refused 
a participation because of this. 

These decliners felt well satisfied 
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with their decision when, a week or 
so before the National City stock- 
holders’ meeting, the bid price in the 
market was only 50 cents a share 
above the fixed subscription price. On 
the meeting day the market bid was 
$1 above that low. 


The bugaboo all underwriters 
have in mind when signing up for a 





Are you on the Fence Marketwise? 
GRAPHIC STOCKS New September 


Issue 


1001 CHARTS 


can help you to decide to Buy—Sell or 
Hold. Charts show monthly highs, lows, 
VOLUME — earnings — dividends — 
capitalizations on virtually every active 
stock listed on N. Y. Stock and Ameri- 
can Stock Exchanges covering nearly 12 
years to Sept. 1, 1954. 
Order Today for Prompt Delivery 

Single copy (Spiral Bound)........ $10.00 
Yearly (6 Revised Issues).......... $50.00 


F. W. STEPHENS 


15 William St., New York 5 HA 2-4848 




















Book Manuscripts Invited 


Looking for a publisher? Send for our illustrated 
booklet, To the Author in Search of a Publisher. 
Tells how we can publish, promote, distribute your 
book. All subjects considered. New writers wel- 
comed. Write today for Booklet FD. It’s free. 


Vantage Press, Inc. @ 126 W. 31st St.,N. Y.1 
In Calif.: 6253 Hollywood Blvd., Hollywood 28 
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Am Ag Chem Food Mchy 
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open to new readers only.) 
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TIME TO SALT DOWN 


STOCK MARKET PROFITS? 


_ Buy, Hold or Sell Advice Given 
on 101 Widely-Held Issues 


F it time to protect profits and build cash reserves? What is 
the safest market policy today in view of changing condi- 
tions? Should stocks be sold now, or held for higher prices? 

In a timely Report our Staff appraises the market outlook, 
and gives definite Buy, Hold or Sell advice on 101 widely-held 
stocks. There are 19 sell recommendations. Seven issues are 
selected for immediate purchase. Included are: 


Send only $1 for your copy of “Buy, Hold or Sell Advice on 101 
Stocks.” In addition we will send you without extra charge the next 4 
issues of the weekly United Reports, covering Stocks, Bonds, Business 
Outlook, Commodities, and Washington Developments. 


r——— FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 ———- 
| BY AIRMAIL $1.25 (] FW-5 
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UNITED BUSINESS SERVICE 


Serving more business men and investors than any other advisory service. 


United Airc Atch T & SF 
Gen Am Tr Young Sh & T 
Bigelow San York Corp 

Chic Corp Devoe & Ray 
Eaton Mfg Tenn Gas Trans 
Fedders Q Imperial Oil 
Nat Dairy Pacific Mills 
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This advertisement is neither an offer to sell nor a@ solicitation of offers to buy any of these securities. 
The offering is made only by the Prospectus. 


September 22, 1954 


$250,000,000 
American Telephone and Telegraph Company 
Thirty Year 344% Debentures 


Dated September 15, 1954 Due September 15, 1984 


Price 102.52% and accrued interest 


Copies of the Prospectus may be obtained from any of the several underwriters, 
including the undersigned, only in States in which such underwriters are qualified to 
act as dealers in securities and in which the Prospectus may legally be distributed. 


The First Boston Corporation 
Bear, Stearns & Co. Eastman, Dillon & Co. 


Halsey, Stuart & Co. Inc. 


Equitable Securities Corporation 


Ladenburg, Thalmann & Co. Merrill Lynch, Pierce, Fenner & Beane L. F. Rothschild & Co. 
Salomon Bros. & Hutzler Wertheim & Co. Blair & Co. Dick & Merle-Smith _Hallgarten & Co. 
Phelps, Fenn & Co. Schoellkopf, Hutton & Pomeroy, Inc. | Central Republic | Company 
Shields & Company Coffin & Burr Gregory & Son Baxter, Williams & Co. Hayden, Stone & Co. 
Hirsch & Co. Baker, Weeks & Co. Spencer Trask & Co. Tucker, Anthony & Co. 
Francis I. duPont & Co. McLeod, Young, Weir, The Robinson-Humphrey Company, Inc. 
Burnham and Company Ball, Burge & Kraus William Blair & Company 
New York Hanseatic Corporation Wm. E. Pollock & Co.,Inc. Riter& Co. Stern Brothers & Co. 
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(0 Check here if subscription is NEW. 


The Easy Way to Improve 
Your Knowledge and Judgment 
of Stock Values... 


SUBSCRIBE FOR FINANCIAL WORLD 








(a) FINANCIAL WORLD, 52 weekly issues. Keeps investors 
informed on factors that ultimately determine security 
VALUES and PRICES. Helps in selecting sound stocks 
to EARN MORE and PAY MORE and GROW MORE. 


(b) “INDEPENDENT APPRAISALS,” 





WHAT YOU GET 12 monthly pocket 


FOR ONLY guides. Contains condensed REPORTS and quality 
RATINGS on 1,970 stocks, so the alert investor can 
$20 A YEAR make wiser decisions about buying and selling stocks. 


(c) PERSONAL ADVICE by mail in answer to questions 
regarding securities subscriber may be in doubt about. 


(d) FREE $5 Annual “STOCK FACTOGRAPH” Manual, 40th . 


Revised Edition, 304 pages—invaluable aid in judging 
relative merits of nearly 1,900 stocks. 


FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. (Sept. 29) 


For enclosed $20 (check or’ M.O.) please enter my one-year 
order for FINANCIAL WORLD's 4-Part Investment Service includ- 
ing 1954-Revised $5 "STOCK FACTOGRAPH" MANUAL Free. 
(or, send $11 for 6 months’ subscription with FACTOGRAPH MANUAL) 
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standby is the double shock they r. 
ceived 17 years ago at this season oj 
the year. Two offerings to stock. 
holders totaling close to $100 millioy 
were started with ample margins oj 
safety. One was a Bethlehem Stee 
debenture issue and the other was 
Pure Oil preferred stock. Both were 
convertible into common stock at 
what seemed like highly attractive 
prices at the start. But before the 
subscription periods ended the market 
had suffered a major collapse. 

Some firms with major participa- 
tions in both those underwriting; 
were a long time in wiping out their 
losses. One important banking house 
saved itself by merging to form what 
is now regarded as one of the coun- 
try’s most enterprising firms. As a re- 
sult of those costly 1937 experiences, 
standby periods generally were cut to 
two weeks or so. That was considered 
an irreducible minimum to allow all 
stockholders time to exercise their 
rights. 





















, 






Many investment firms will] pull 
up stakes and move to _ bigger 
quarters upon completion of the new 
Seamen’s Bank for Savings building 
on the old Assay Office site, and the 
20 Broad Street Building on land 
leased from the New York Stock Ex- 
change. Two of the most interesting 
changes involve Kuhn, Loeb & Con- 
pany and Blair & Co., Inc. 

Kuhn, Loeb has been a fixture at 
52 William Street for a period far 
beyond the memory of the oldest 
people in the Street. The firm sold 
the building to Chase National Bank 
some years ago and has been occupy- 
ing it under lease. Now the lease is 
expiring and the firm is going into 
the new Seamen’s Bank building. The 
52 William building was the first in 
the financial district, outside of the 
Stock Exchange, to install air con- 
ditioning. Also it is one of a handful 
of buildings with its own electric gen- 
erating plant. 

In the case of Blair & Co., the firm 
is merely going back home after a 
quarter century at 44 Wall Street. 
One of the buildings to be demolished 
to make way for the skyscraper at 
Broad Street and Exchange Place 
was built by the original Blair firm. 
After three changes, Blair & Co. has 
its old name back. And soon it will 
be going back to its first home. 
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United Shoe 


oncluded from page 7 





ut nails and tacks for the automo- 
ive, hardware and furniture indus- 
ries as well as for shoe-making and 
peneral industrial use. 

Most of United Shoe’s numerous 
ubsidiary companies here and abroad 
re 100 per cent owned and all of its 
so-called “associated companies” are 
nore than 50 per cent owned. United 
nf course has the distribution rights, 
p tightly-knit set-up which caught the 
ritical eye of Sherman Anti-Trust 
ct proponents some years ago, and 
wit was brought on December 17, 
1947. In February 1953 it was ruled 
hat the company had violated the act 
nnd was monopolizing the manufac- 
ure and distribution of shoe-making 
nachinery, except for dry thread 
ewing machines. United was not 
nly ordered to offer for sale all ma- 
hines it makes on terms equable to 
easing, but it aiso must dispose of its 
business in nails, tacks and eyelets 
nd stop acting as a distributor for 
ther concerns. This decision was 
ipheld by the U. S. Supreme Court 
nn May 17 last, and on October 17 
lext it will go into effect. 


fect of Litigation 


Because of the anti-trust suit, plus 
lower average earnings, share prices 

as shown by the table on page 7— 
lave trended steadily downward since 
he market highs of 1946. It is sig- 
ificant that the highs in recent years 
have been well under those of all 
pther years with the exception of 
1932 when the top was 404 com- 
pared with 407% last year. Mean- 
vhile, the $3.50 dividend paid in 
1946-47 has been pared to a $2.50 
annual rate. 

The actual effect of the suit, how- 
ever, will not be severe nor will the 
loss of business be of any great con- 
sequence. United will continue to 
lease its machinery which, it is true, 
‘an also be bought — but few shoe 
manufacturers are likely to tie up 
unds in capital goods which can be 
asily rented. The enjoined lines and 
ctivities probably will be turned over 
0 a new company to be set up for this 
uurpose. And because United Shoe 
must disassociate itself from those 
hases of the business, it seems likely 
hat the stock of the new concern will 
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be distributed to United’s share- 
holders. 

As the picture has ciniliied prices 
of United Shoe stock have strength- 
ened, recently attaining a 1954 high 
of 50. (The stock is traded on the 
American Stock Exchange as well as 


in Boston.) Dividends, paid since 
1905, have usually been liberal, and 
the presently indicated yield of a little 
over five per cent (with the stock 
now at 49) is quite satisfactory for 
an issue of this quality. 





BOND REDEMPTIONS 





Redemp- 
tion 
Amount Date 
American Tobacco Co.—debenture 
Se Te ee ee $385,000 Oct. 5 
Food Fair Stores—sinking fund- 
Gebenture 48, 1978........cccess Entire Oct. 2 
Gulf, Mobile & Ohio Railroad—ist & 
refunding mortgage, D 3%s, 1969 300,000 Oct. 1 
Montana- Dakota a ae mort- 
gage, 4.50% bonds, 1955-71...... Entire Oct. 1 
New Haven Water :~ maaan & 
refunding B 3%s, 1975.......... 17,000 Oct. 1 
Newfoundland Light ri * powers 
mortgage, sinking fund 5s, 1972 25,000 Oct. 1 
Oslo (City of, Norway)—sinking 
fund external interest 444s....... 191,000 Oct. 1 
Somerville, Limited—lst mortgage, 
va OS |. BREE a oe 88,000 Oct. 15 
Southern Bell Telephone x! — 
graph debentures 3%s, 1977..... Entire Oct. 11 
Southern Rallway—Southomn _ POD 
.O. Northeastern Railroad 
joint skis, Beet tsideatbicadesace 150,000 Oct. 
United Gas Corp.—debenture 4%s, 
1 I PE ae 769,000 Oct. 1 
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CONSOLIDATED 
NATURAL GAS 


COMPANY 


30 Rockefeller Plaza 
New York 20, N. Y. 


DIVIDEND No. 27 


T w= BOARD OF DIRECTORS 
has this day declared a regular 
uarterly cash dividend of Sixty- 
Two and One-Half Cents(6242¢) 
per share on the capital stock of 
the Company, payable on Novem- 
ber 15, 1954, to stockholders of 
record at the close of business 

October 15, 1954. 


R. E. PALMER, Secretary 
September 16, 1954 
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CUTTER Laboratories 


Producers of fine 
biologicals and 
pharmaceuticals 


78th DIVIDEND 


The Board of Directors on September 
10, 1954, declared a cash dividend for 
the third quarter of the year of 11¢ 
per share upon the Company's com- 
mon bs ital stock. This dividend will 
be October 20, 1954 to share- 
hol ae of record September 20, 1954. 


F. A. CUTTER, Vice President & Secretary 
BERKELEY, CALIFORNIA 


























BABSON’S SUGGESTS SWITCHES 
TO BARGAIN-PRICED STOCKS 


Timely, New Babson “Switch” Bulletin 
Lists Immediate Sales and Purchases 


Popular demand has pushed prices of 
some of the best-known stocks above 
their value. At the same time, public 
neglect is keeping prices of equally 
good stocks at or below their 1946 
levels. Many of these are bargains. 
Recent market behaviour indicates that 
the long overdue switch from over- 
priced leaders to these underpriced 
bargains is developing. Babson’s bul- 
letin can help you buy before the rise. 


16 Sales Advised 


This new “Switch” Bulletin, based 
on Babson’s 50-year experience and up- 
to-the-minute research by 100 trained 
investment personnel, lists 16 leading 
stocks as vulnerable to sharp declines. 
Babson’s clients have already been ad- 


vised to take their profits and reinvest 
in selected bargains. 


25 Bargains Revealed 


Babson’s new bulletin also lists 25 
stocks as among today’s best buys. 
Representing companies which have 
adjusted themselves to current con- 
ditions, these bargains cover stocks for 
income, capital gain, growth and specu- 
lation. 


Yours for Only $1.00 


For only $1.00—to cover cost of prep- 
aration and mailing—you get this sam- 
ple of the unbiased advice that helps 
investors guard and increase their 
gains. Mail coupon below today for 
Babson’s new Bargain Bulletin. 


| ‘ BABSON’S REPORTS, INU., Dept. FW-9, Wellesley Hills 82, Mass. 


i Please send me at once, postpaid, your new Bargain Bulletin, listing | 
; 16 sales and 25 bargains. $1 is enclosed. i 
IIA 2 dn ox ee Ma UWAS ES Ge GEOR C LOCO peter en ertcescceigeneccteee " 
oo ae ot pieak gah Md ge did 5, Wiahe does + ond yee ME Ae ! 
ENS ELE CLR DE OS TTT ET CRTC TE * 


STOCK FACTOGRAPHS 





Automatic Canteen Company of America 


Wyandotte Worsted Company 





Incerperated: 1931, Delaware; established 1929. Office: Merchandise Mart 
Plaza, Chicago 54, Ill. Annual meeting: Third Tuesday in February. 
Number of stockholders: Preferred, 14; common,, 1,701. 
Capitalization: 
ee EO PCO TE OE Pe ee 
+Preferred stock 4%% pi 
Common stock ($5 par 
*Balance of insurance company loans. 7Callable at $20; convertible into 
one common share to November 30, 1955. 


*$1,722,000 
37,500 shares 
ieee en Sheasehesioesise ts heweease be 544,186 shares 





Business: Acts as a central unit in the automatic merchan- 
dising of food products through coin-operated vending ma- 
chines known as canteens. Income is derived mainly from 
the merchandise sold to distributors (35% are subsidiaries) 
and to a lesser degree from rentals of machines. , 

Financial Position: Fair. Working capital February 20, 
1954, $1.6 million; ratio, 1.4-to-1; cash, $2.0 million; inven- 
tories, $2.5 million. Book value of common stock, $13.51 per 
share. 


Dividend Record: Regular payments on preferred stock; 
on common, 1936 to date. 

Outlook: Since income is largely keyed to the rate of in- 
dustrial employment, satisfactory operations should be 
possible in the period immediately ahead, though some ir- 
regularity is likely over the longer term. 


Comment: Stock is a business cycle issue. 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Sept. 30 1947 1948 1949 1950 1951 1952 1953 71954 

Earned per share... $1.66 $1.53 $1.29 $1.33 $1.65 $1.65 $1.60 *$1.22 

Calendar years 

Dividends paid 1.06 1.00 1.00 1.00 1.00 1.00 0.75 1.00 

REM. acaseaeGiccxss 27% 19% 175% 14% 14% 15% 17% 24% 

LOW. cccankkonensas 15% 11 10% 10% 12 12% 13% 16 
*Thirty-six weeks to June 12, 1954 (approximately three fiscal quarters), vs. $1.37 in 


like 1952-53 peried. {Data to September 22. 





Carolina Power & Light Company 





Incorporated: 1926, North Carolina, as a consolidation of established 
companies; principal constituent established 1908; former parent National 
Power & Light distributed holdings to own shareholders in 1946, including 
Electric Bond & Share, which sold and distributed holdings in 1948. 
Office: 336 Fayetteville St., Raleigh, N. C. Annual meeting: Third 
4 in May. Number of stockholders: Preferred, 6,242; common, 


Capitalization: 


RR RN NE sass swab cleeos ewe swing see ee oaineels meee $106,142,500 
*Preferred stock $5 cum. 237,259 shares 
CD RE AR INNO ios occ ce beincals cases enasencaanen 4,095,000 shares 


*Callable at $110. 


Business: Supplies electricity to 216 communities in North 
and South Carolina, with a population of about two million, 
including Asheville, Raleigh, Goldsboro and Wilmington, 
N. C., and Florence and Sumter, S. C. In 1953, generated 
about 84% of electric requirements (hydro accounting for 
16%), purchased the remainder from others. In 1952, industry 
(almost half textile mills) accounted for 29% of the revenues. 


Financial Position: Adequate. Working capital December 
31, 1953, -$11.5 million; ratio, 2.0-to-1; cash and equivalent, 
$3.7 million; U.S. Gov’ts, $13.0 million. Book value of 
common stock, $14.93 per share, adjusted for 1954 stock split. 

Dividend Record: Regular payments on preferred stock; 
on common (including predecessor), 1917-25, 1932 and 1937 
to date. 

Outlook: Revenues should continue their steady growth 
trend because of increasing industrialization of the service 
area and new steam plants will take up the slack in power 
supplies occasioned by uncertain water conditions. 

Comment: Common stock is a fair quality income pro- 
ducer. 


“EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 





Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 $1954 
Earned per share.... $1.39 $1.59 $1.60 $1.62 $1.41 $1.47 $1.50 $1.56 
Dividends paid ..... 0.95 0.95 0.95 0.95 0.95 0.95 0.99 1.00 
LY RAR re ay 185% 15% 15% 165% 16% 19% 22% 23% 
CaN. chu ceeeeaneane 12% 12% 12% 13% 14% 16% 17% 21% 

Adjusted for 5% stock dividend in 1953 and 2-for-1 stock split in 1954. Twelve 


months to June 30, 


28 


1954, vs. $1.54 in like 1952-53 period. tData to September 22. 








Incorporated: 1909, Maine. Office: Waterville, Maine, and 1071 Avenue 
of the Americas, New York 18, N. Y. Annual meeting: Last Monday in 
March. Number of stockholders: 1,700. 


Capitalization: 


ee ee ee ry errr rere rT $2,625,000 
Capital stock (85 OO Fo creche ee ecbekesseateeneners 600,000 shares 


Business: Manufactures woolen fabrics for makers of 
women’s suits and coats and for piece goods jobbers. Con- 
centrates on materials for the medium and lower priced 
fields, which are marketed on the basis of one price and set 
of terms to all customers. Plants are in Maine, Connecticut, 
New Hamphire and Massachusetts. 

Financial Position: Strong. Working capital November 30, 
1953, $8.2 million; ratio, 8.5-to-1; cash and equivalent, $1.6 
million; marketable securities, $3.1 million; inventories, $2.6 
million. Book value of stock, $17.23 per share. 

Dividend Record: Payments on present stock 1941-53. 

Outlook: Uncertainty of foreign wool markets, the chief 
source of supply, places company in a vulnerable position. 
Industry-wide competition is increasing and difficulty has 
been encountered in realizing adequate profit margins. 

Comment: Shares are speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Nov. 30 1947 1948 1949 1950 1951 1952 1953 1954 
Earned per share... $1.44 $3.16 $2.90 $1.61 $1.75 $1.55 $0.46 *D$0.56 
Calendar years " 

Dividends paid .... 0.60 1.70 1.50 0.80 0.80 0.60 0.40 None 
.  wkadeadsvanee 18% 11% 12% 21% 215% 13% 11% 105 
LU a ctnioesen woos 8 8 8% 10% 1236 9% 6% 6% 


Six months to May 31, 1954 (first fiscal half) vs. 
D—Deficit. 7fData to September 22. 


$0.22 in like 1952-53 period. 





Hilton Hotels Corporation , 





Incorporated: 1946, Delaware, as a consolidation of four hotel companies; 
also acquired assets of two other hostelries at organization. Office: 720 
South Michigan Avenue, Chicago 5, Ill. Annual meeting: Third Tuesday 
in April. Number of stockholders: Preferred, 168; common, 4,363. 


Capitalization: 
Tiga et TRE 5 necks hands eaceees weeks Veeeeweea sete $42,473,164 


*Preferred stock 5% cum. first ($100 par).............. 61,960 shares 
Comes: Shee TOS GRE) 6. coisa cadchscaecckwswmieenw ess 1,613,215 shares 


Callable at $100. 















Business: A hotel chain. Among the hostelries it owns or 
manages are: Waldorf-Astoria, Plaza, Roosevelt and New 
Yorker (acquired 1953), New York; Mayflower, Washington; 
Conrad Hilton and Palmer House, Chicago; Town House, Los 
Angeles; Dayton Biltmore, Dayton; Hiltons in El Paso and 
Ft. Worth, Texas, and Albuquerque, New Mexico; Jefferson, 
St. Louis; Arrowhead Springs, San Bernardino, Cal.; Deshler 
Hilton, Columbus; the Palacio Hilton, Chihuahua, Mexico, 
Caribe Hilton, Puerto Rico, and Castellana Hilton, Madrid, 
Spain. In 1954, paid $37.7 million ($50 per share) for 49% of 
the stock of Hotels Statler Co. and made like offer for re- 
maining stock; to buy Shamrock Hotel of Houston, Texas. 


Financial Position: Satisfactory. Working capital Decem- 
ber 31, 1953, $10.8 million; ratio, 1.7-to-1; cash, $10.4 million; 
marketable securities, $260,000. Book value of common stock, 
$25.00 per share. 


Dividend Record: Regular payments on preferred; on com- 
mon, 1946 to date. 


Outlook: Hotel occupancy will continue to be tied directly 
to the general economic picture, remaining high in periods 
of prosperity. A long-range program of building -luxury 
hotels should widen the earnings base when currency con- 
vertibility is no longer a problem. 

Comment: Preferred and common are semi-speculative. 
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EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 











Years ended Dec. 31 $1947 1948 1949 1950 1951 1952 1953x1954 
*Earned per share.. £$3.25 $2.37 $2.63 $3.11 $2.37 §$2.74 §$3.92 {$2.08 
Dividends paid é 1.00 1.00 1.00 1.15 1.20 1.20 1.20 1,00 
MRR. nivscarcreens 414% 14% 12% 14% 17% 16% 20 36% 
TOW: cc kebokeawns 18% 9 8% 11% 12% 14% 15% 18% 
*Consolidated basis.¢Includes $0. — non-recurring. {Listed N. Y. Stock mecha 
June 23, 1947. §Incluudes profits sales of properties, $0.21 in 1952, $1.91 in 
1953. {Six months to June $0 vs. $2: 33 in like 1953 period, including $0.29 vs. $0.72 


profits from sales of properties. x—Data to September 22. 
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FINANCIAL WORLD 
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DIVIDENDS 


_ 


DECLARED 


REAL ESTATE 





To receive a dividend, stock must be 
held on the ex-dividend date, normally 
three days before the record date. 


Hidrs. 
Pay- of 
Company able Record 
Agnew-Surpass Shoe ..*10c 12-1 10-29 
Alleghany Corp. $4 pf...S$2 10-1 9-27 
Aluminum Co. Am.....Q40¢e 12-10 11-19 
Do S375 Mh. ..<.: Q933%4c 1-1 12-15 
Amerada Petroleum ..Q50c 10-29 10-15 
Amer. Molasses ....Q12%c 10-6 9-27 
Amer. Natural Gas....Q50c 11-1 10-15 
Amer. Sumatra Tob...12%c 10-6 9-30 
Anaconda Wire & C..... 75c 10-19 10- 5 
Atlantic Refining 
3.759% pf. Cl. B...Q9334c 11-1 10-5 
ith PUR os cnnes na Q50c 10-23 10- 1 
Bickford’s Ine... ...< << 20c 10-1 9-23 
Bon Amie GA Aidescecs 50c 10-29 10-15 
Brooklyn Union Gas..42%c 11-1 10- 4 
California Packing..Q37'%2c 11-15 10-30 
Canadian Dredge & 
TMD i Sl cetaas ns *25c 11-1 10-1 
Carolina Clinchfield & 
oe. Are Q$1.25 10-20 10- 8 
Central Aguirre Sugar..40c 10-15 9-30 
Central Hudson Gas & 
BI ig Jae iat 7c 11-1 10-11 
Chicago Gt. Western Ry. 
Oe Me i WS. ok 555 Q62%c 9-30 9-25 
Chic. Ry. Equip. 
I Wie) ewceincs: Q433%4c 9-30 9-25 
Colorado Interstate 
GOR seins wha ds Q31%c 9-30 9-22 
i gg eo Q$1.25 10-1 9-22 
Cons. Natural Gas..Q62%c 11-15 10-15 
Container Corp. ........ 75c 11-20 11-5 
Corn Products Rfig....Q90c 10-25 10-1 
Detroit Edison ....... Q40c 10-15 9-30 
Easy Washing Machine 
oy Ree eer 15c 9-30 9-24 
TOG SE isc inweetes <4 l5c 9-30 9-24 
Federal Paper Board...45c 10-15 10- 4 
Firestone Tire & Rub..Q75c 10-20 10- 5 
Gamewell Co. ........ Q35c 10-15 10- 5 
Gimbel Bros. ........ Q25c 10-25 10- 9 
Do $4.50 pf...... Q$1.12% 10-25 10- 9 
Goodman Manufacturing 60c 9-30 9-24 
Hayes Industries ..... Q30c 10-15 © 9-27 
Hussmann Refriger....Q30c 11-1 10-25 
Hydraulic Press Brick..20c 11-1 10-15 
Illinois Power 
—., 2 See QO583%c 11-1 10-11 
Do 4.42% pf...... QO55%c 11-1 10-11 
Do 4.26% pf...... QO53%c 11-1 10-11 
Do 4.08% pf........ QO5ic 11-1 10-11 
Island Creek Coal...... 25c 10-1 9-29 
io 5 Sareea Q$1.50 10-1 9-29 
King-Seeley .......... Q50c 10-15 9-30 
Kirby Petroleum 
Wee Oe. extues elles S25c 10-1 9-27 
Lehigh Valley RR.....30c 10- 20 10- 8 
MacAndrews & Forbes..50c 10-15 9-30 
es Oe Me os 8 Q$1.50 10-15 9-30 
Mahoning Coal R.R...$7.50 10-1 . 9-24 
McIntyre Porcupine 
Mines Ltd. ....... *O50c 12-1 11-1 
BAR: cope acketas week *F$1 1-3 11-1 
Monroe Loan Society..Q5c 10-15 10-1 
Motorola Inc. ........ 37%c 10-15 9-30 
Murray Ohio Mfg.....Q50c 10-1 9-28 
National Fuel Gas....Q25c 10-15 9-30 
Northern States Power 
(Minnesota) ........ 20c 10-20 9-30 
Do $3.60 pf......... Q90c 10-15 9-30 
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Company 
Noxzema Chemical ...Q15c 
Oklahoma Gas & Electric 


ot oe ee Q20c 
Oliver United Filters 


OR Ae Q50c 
os Sa Q25c 
Otis Elevator ........ 62Y%4c 
Owens-Corning 
SII, gin iarcigcw clus ak 25c 
Penman’s Ltd. ...... *QO75c 
Pen Pruitt... «<<. Q12M%c 


Penna. Water & Pwr..Q50c 
i .. Serr Q$1.25 
Do $4.50 pf...... Q$1.12% 

Permanente Cement ..Q20c 

Philip Morris 


Pond Creek Pocahontas .75c 


Pressed Steel Car......20c 
Do 44% pf. A...Q56%c 
Ounker Onts ..... 60.065 35¢ 
be Ge BE... . 5... Q$1.50 
Le, re 20c 
Rohr Aircraft ......... 25c 
Royal McBee .......... 30c 
Do 44% pi. A..Q$1.12% 
»Schenley Indust. ....... 25c 
a ee 30c 
Sheraton Corp. ...... Q10c 
South Atlantic Gas. .Q17™%c 
Southern Cal. Edison. ..50c 
Do 4.48% pf........ Q28c 
Do 4.56% pf. ..... Q28%c 
So. Colorado Pwr...Q17%c 
Do 4.72% pf........ Q59c 


Steel Co. of Canada. .*Q25c 
Sterchi Bros. Stores. .Q25c 


Temco Aircraft ...... Q15c 
Texas & Pacific Ry..Q$1.25 
True-Temper 


414% pi. ....... Q$1.12% 
Twin City Rapid Transit 

= Vitenert - -Q62Y2c 

Udylite Corp. ......... 25c 


Union Gas Co. Ltd.....*35c 
United Drill & Tool 


ae ES ec ae 15c 

oe 25c 
United Milk Products. .7%4c 
United Specialties ...... 10c 
U. S. Finishing........ 25c 
U. S. Smelting 

Fee WR, Gh ava sss O87 4c 
Washington Gas Lt... .Q45c 
Warren Bros. ........ Q25c 

3 3 | ee Q62%c 


West Kentucky Coal... .25c 


Accumulations 


Riverside Cement $1.25 
participating preferred 
2 WY RR ae 50c 

Stock 

Hussmann Refrigerator 50% 


Omissions 


Pay- 
able 


10- 1 


10-15 


11- 1 
1l- 1 
10-29 


10-25 


11-15 
12-15 
10- 1 
10- 1 
10- 1 
10-29 


1l- 1 
11- 1 
10- 1 
10- 1 
10- 1 


10-20 
10-20 


10- 1 
10-25 
10-15 
10-15 


11-10 
10- 8 
11- 1 
1- 3 
10-31 
10-31 
10-31 


10-15 


11- 1 
11- 1 
12-10 


10-15 
9-30 
10-15 


10- 1 


10-15 
1l- 1 


11- 1 
11- 1 
10- 1 
ll- 4 
9-28 


10-15 


11- 1 
10-15 
11- 1 
11-2 


10-15 


10- 8 


Hidrs. 


Record 


9-24 


9-30 
10-14 


10-14 


10- 1 


10- 5 


10-15 
11-19 
9-23 
9-23 
9-23 
10-15 


10-15 
10-15 
9-29 
9-27 
9-27 


9-27 
9-27 


9-24 
10-11 
9-30 
9-30 


10-20 
9-28 
10- 8 
12-15 
10- 5 
10- 5 
10- 5 
9-30 
10-15 
10- 7 
11-26 


9-24 
9-24 
9-30 


9-24 


10- 1 
10- 1 


10-12 
10-12 
9-28 
10- 4 
9-24 
9-27 
10-15 
10- 1 


10-15 
10- 8 


9-30 


9-28 


Aeolian Co.; Blauner’s; Botany Mills; 


Douglas & Lomason. 





*Canadian Currency. E—Extra. Q—Quarterly. 


S—Semi-annual. 





HONOLULU 


Choice WAIKIKI site 


$535,000 


ON THE BEACH 266.8 ft. and 270 





front feet on main _ thoroughfare 
Kalakaua Avenue. Area 43,535 sq. ft. ° 
includes going resort operation 


CORAL STRAND HOTEL 


with its unique Hawaiian Plan featur- 
ing a Continental Breakfast and the 
exclusive use of an automobile. One 
of the few ocean front sites with 
enough area to add 200 rooms for a 
top quality resort hotel in Waikiki. 
Cash or terms. Present owners may 
be willing to participate. 


A-PLACE-TO-STAY 


Real Estate Brokers 


“ 2169 Kalakaua Avenue 
Honolulu, T. H. 











NEW JERSEY 





MADISON, NEW JERSEY 
LARGE FAMILY 


will find this home ideal; 7 bedrooms; 3 tile 
baths; 2 powder rooms; steam heat; 2-car garage; 
1% acre; near station, churches, schools, shops, 
secluded play area; $27,500. 





CENTER HALL COLONIAL 


3 years old, in one of Madison’s best sections; 
3 bedrooms, 2% tile baths, air conditioning, gas 
heat; 2-car attached garage; lot 100-150; $33,500. 


A. J. HARMAN & SON, Realtors 
26 Green Ave. Madison 6-0448 





WEST HACKENSACK HEIGHTS 


Two-year ultra modern home, 20 minutes ee © Gc, 
distinctive panoramic design, exquisite detail, 
professionally landscaped, quiet desirable location, 
8 rooms, 2 baths, powder room, 2-car garage, 
beautiful terrace, patio, barbecue fireplace. Price 
$59,900.00. By appointment only. Call or write 


Mr. D. Barra, 132 Market Street, 
Paterson, N. J. — Sherwood 2-6666 











12-YEAR STOCK 
RECORD 


The quickest way to judge present 
status of stocks you own or consider 
buying is to compare with perform- 
ance of past 12 years. Use Financial 
World’s “12-YEAR RECORD of N. Y. 
STOCK EXCHANGE STOCKS,” re- 
cently off the press. Tells instantly 
year-by-year Price Range, Earnings 
Per Share, Dividends Paid and Stock 
Splits for each of the 1,065 active 
stocks listed on New York Stock 
Exchange. Send only $2 for this only 
record of its kind at a low price. 


FINANCIAL WORLD 


86 Trinity Place, New York 6, N.Y. 
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STOCK FACTOGRAPHS 





The Dayton Power and Light Company 


Elliott Company 





Incorporated: 1911, Ohio; established 1882; former parent Columbia Gas 
& Electric sold holdings in 1946. Office: 25 N. Main St., Dayton 1, 
Ohio. Annual meeting: Second Thursday in April. Number of stock- 
holders: Preferred, 2,204; common, 16,961. 


Capitalization: 


a RR ey ern ne ree eee Pre $81,850,000 
*Preferred stock 3%% cum., Series A ($100 par)........ 100,000 shares 
Z +Preferred stock 3%% cum., Series B ($100 par)........ 75,000 shares 


tPreferred stock 3.90% cum. Series C ($100 par)........ 75,000 shares 
a |, Sa ae ee er ery 2,591,708 shares 


*Callable at $103.50 to ree 1, 1957, and $102.50 thereafter. }Callable 
at $104 to June 1, 1957, and $103 thereafter. {Callable at $103 through 
June 1, 1955, $102 to June 1, 1960, $101 thereafter. 





Business: Serves electricity and natural gas to an area 
with a population of over 900,000, with minor part of oper- 
ations devoted to steam heating and water service. Electric 
sales account for about 68% of revenues, gas 29%. More 
important industries in the territory include household ap- 
pliances, cash registers, air conditioners, tires, aircraft parts, 
farm equipment, machine tools, electric motors and equip- 
ment, also printing, foundries and machine shops. 

Financial Position: Satisfactory for a utility. Working 
capital deficit June 30, 1954, $4.1 million; ratio, 0.77-to-1; cash, 
$4.4 million. Book value of common stock, $22.66 per share. 

Dividend Record: Regular payments on preferred stocks; 
on common, 1919 to date. 

Outlook: Profit margins should improve beacuse of new 
power facilities, and improving gas supplies should result 
in a wider market. 

Comment: Preferreds are of good quality; 


common is 
suitable for income. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 1954 
*Eamed per share... $2.69 $2.56 $2.78 $2.87 $2.74 $2.85 $2.63 $1.75 
Dividends paid ..... 1.80 180 180 200 200 200 200 1.50 
eee 35% 31% 31 34% 34% 36% 39% 46 
EE: 24 24% 26% 28 29% 33% 33% 37 


*Earnings based on 1,530,000 shares through 1947. 


tSix months te June 30 vs. $1.49 
in like 1953 period. tData to September 22. 








Mojud Co., Inc. 





Incorporated: 1928, Delaware; established 1919; name changed from Mojud 
Hosiery Co. in April, 1953. Office: 385 Fifth Avenue, New York 16, 
N. Y. Annual meeting: Second Tuesday in April. Number of stock- 
holders: Preferred, 258; common, 1,805. 


Capitalization: 
SE TO SE oe i Swat ckecssadsenccasaes' Soe aka vauasew 
*Preferred stock 5% cum. 
Common stock ($1.23 par) 


$1,025,000 
21,291 shares 
530,424 shares 


*Callable for sinking fund at $50; otherwise at $52 to October 1, 1954; 
$51.50 to October 1, 1959 and $51 thereafter. 








Business: Manufactures women’s full-fashioned hosiery 
and lingerie, with operations completely integrated from 
preparation of yarn to delivery of finished product. Annual 
capacity of hosiery is around 1.7 million dozen pairs. Output 
is sold mostly under trade name Mojud. 

Financial Position: Strong. Working capital December 31, 
1953, $7.3 million; ratio, 10.0-to-1; cash and equivalent, $3.4 
million; U. S. Gov’ts, $527,042; inventories, $2.2 million. Book 
value of common stock, $20.05 per share. 

Dividend Record: Regular payments on preferred stock; on 
common, 1929-30 and 1934 to date. 

Outlook: Company has an excellent trade position, but is 
not immune to the effects of radical style changes from time 
to time. Price-cutting and overproduction will continue to 
pose important problems. 


Comment: Preferred and common both are speculative. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 = $1954 
Earned ner share... $2.53 $3.78 $2.88 $3.68 $2.90 $2.44 $2.09 *$0.69 
Dividends paid .... 0.80 1.00 1.00 1.10. 1.25 1.00 1.20 0.90 
ETIGh cesses sews ccd 13% 15% 1244 165% 16% 14% 15% 17% 
SOW) ss AS ae yes 8 9 9 11% 12% 12% 13% 13 





*Six months to June 30 vs. 


30 


$1.06 in like 1953 period. Data to September 22. 








Incorporated: 1901, Pennsylvania. Office: Jeannette, Pennsylvania. 
meeting: Second Wednesday in April at Pittsburgh, Pa. 


Capitalization: 


Re OU Gs vidio n sins cannes ech har ee <3 succes Once dlawa Roem $3,750,000 
*Preferred stock 5% cum. ($50 par)..............-...e00. 28,441 shares 
Preferred stock 5% cum. 2nd ($50 par)...............4.. 93,048 shares 
ee a tet er eee re 533,158 shares 





*Callable at $51.50. 
through April 1, 1958, then less $0.50 each year 


through April 1, 1959, $32.50 through April 1, 1962. 


Business: 


four-cycle diesel engines. 
the production of power for 
marine use. 


Financial Position: 


stationary, 


of common stock, $42.98 per share. 
Dividend Record: 
on common 1905 to date. 
Outlook: 


economy. ‘ 


Comment: Preferred is medium grade; common 
average capital goods issue. 


*EARNINGS, DIVIDEND RECORD AND PRICE‘RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 
Earned per share.. = 99 $7.14 $6.85 $4.44 $5.36 $5.08 
Dividends paid ..... 0.25 1.50 1.75 1.50 2.00 2.10 
BEI 6ck0cc6ces vesce 24% 27% 28% 28% 31% 32% 
EW), sec tteseccaesaus 15% 15% 17% 19% 22% 245% 





*Six months to June 30 vs. $2.23 





in like 1953 period. Data to Se 


Number of 
stockholders: Preferred, 363; second preferred, 1,154; common, 3,767. 


TCallable at $55 through April 1, 1956, $52.50 


to $50 after April 1. 
1962; convertible into common stock at $27.50 through April 1, 1956, $30 


Company manufactures steam and gas turbines 
ranging in size from 10 to 20,000 h.p., electric generators 
and motors in a variety of types and sizes from one to 25,000 
h.p., respectively, and turbochargers used to supercharge 
Products are used principally in 
locomotive and 


Good. Working capital December 31, 
1953, $19.8 million; ratio, 3.0-to-1; cash, $6.5 million; U. §S. 
Gov’ts, $2.0 million; inventories, $14.3 million. Book value 


Regular payments on preferred stocks; 


Company is better diversified than the average 
capital goods producer and should enjoy well sustained de- 
mand from utility and other customers for some time to 
come, despite some vulnerability to cyclical swings in the 


Annual 


an above- 
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Sunbeam Corporation 











Incorporated: 1897, Illinois; established 1891. 
velt Road, Chicago 50, Ill. Annual meeting: Fourth Wednesday 
ruary. Number of stockholders: 4,800. 


Capitalization: 
Long term debt 


Business: 
heating pads and electric razors. 


million; U. S. Gov’ts, $10.0 million. Book value 


$19.32 per share, adjusted for 1954 stock dividend. 


Dividend Record: Payments 1929-31 and 1933 to 
Outlook: 


slumps will moderate company’s growth trend. 
Comment: 


*EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 
Earned per share.. * 74 $2.90 $3.69 $5.00 $3.36 $3.05 
Dividends paid ..... -55 0 68 0.99 71.31 1.36 1.36 
OS err er =f ie 17% 29% 32: 32 
tLow | Bee ey a ™%% 15% 19 3h 

~ *Adjusted - 2-for-1 stock conte = 1952 ‘“~ all stock dividends. 
dends, 25% in 1949, 38%% in 1950; 10% in 1954. {Listed N. 
June 13, 1949; previously ‘american * Stock Exchange. §Six months 
$1.57 in like 1953 period. {Data tember 22. ‘ 


to Septem 
Note: Fiscal year changed to end March 31, 1955. 


Office: 5600 West Roose- 


Non 
ere eee eer re 1,983,531 aoiee 


Manufactures electric household appliances, 
Also makes animal clip- 
ping machines, hedge trimmers and industrial heat-treating 
furnaces. Products are sold under the Sunbeam trade mark. 

Financial Position: Strong. Working capital December 26, 
1953, $20.4 million; ratio, 3.6-to-1; cash and equivalent, $3.1 


Increasing consumer acceptance of new products 
should hold sales at profitable levels, although cyclical 


Common stock is a businessman’s investment. 


oe stock divi- 
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3.86 §$1.18 

es 50 0.75 
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STOCK FACTOGRAPHS 





Affiliated Gas Equipment, Inc. 


Sun Chemical Corporation 





Incorporated: 1948, Delaware, and acquired Bryant Heater Co., Day & 
Night Manufacturing Co., and Payne Furnace Co. from Dresser Tndasteten. 
Office: 17877 St. Clair Avenue, Cleveland 10, Ohio. Annual meeting: 
Last Wednesday in April. Number of stockholders: Preferred, 364; com- 


mon, 6,063 

Capitalization: 

TOU ee RS Ore S Senha cbec ce bids seco calctbantle $7,109,000 
*Preferred stock = a, Se ee ee 33,350 sha: 
ee ee eee 1,244,106 ohaaes 





*Callable for sinking fund at $51.50 through January 15, 1958, 25 
pre callable otherwise at $52.25 through Seman 15, 1958, $i 25 
ereafter 


Business: An important producer of heating, water heat- 
ing and air conditioning equipment, including gas-fired 
boilers, furnaces, space and unit heaters; oil-fired heating 

@ equipment; gas, electric and oil water heaters; central and 
room air conditioners. Brands include Bryant, Day ¢ 
Night and Payne. Domestic dwelling units (primarily exist- 
ing homes) accounted for 90% of sales before 1953 segrega-- 
tion of industrial division. Owns Toronto Hardware Manu- 
’ facturing Company. 

' Financial Position: Good. Working capital December 31, 
1953, $17.0 million; ratio, 2.4-to-1; cash, $7.8 million; inven- 
tories, $15.3 million. Book value of common stock, $13.34 per 
’ share. 


Dividend Record: Regular payments on preferred stock; on 


> @ common, 1949 to date. 

‘ Outlook: Sales will continue to be influenced by level of 

: home-building activity; trade position should be improved 
through progressive broadening of product lines. 

. Comment: Preferred is of medium quality; common is a 
growth speculation. 

x TARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 
Me ‘Yearsended Dec. 31 1947 1948 1949-1950 1951 1952-1953 1954 
Earned per share... $1.83 $2.05 $1.55 $1.76 1.40 1.41 1.84 
? Dividends paid....... —Not Available— 0.52% 0.65 *a60 sa 0:90 ar 14 
Bish. «conned patens Listed N.Y.S.E. 11% 13% 11 9 107 
: LOW... cc copabeeiioss -April 19, 1949- 5% 7% im ie 7% 1% 





*Years ended October 31 through 1948. +Pro forma through 1948; combined income 
accounts of constituent companies. {Paid 2% in stock. §Si 
$0.56 in like 1953 period. {Data Ri, ants B 22. — months ee 





-§ Cutler-Hammer, Inc. 





-_ Incorporated: 1928, Delaware; established 1899. Office: 315 North 12th 
Street, Milwaukee 1, Wisc. Annual meeting: Second M 2 
Number of stockholders: 4,985. z —— oo 
Capitalization: 
I ns Ol iors dg waging & Ws'o'o Chee nace oh, Whabehes 1séanaae None 
a ere rer ee re ray ree: 659,998 shares 


Business: Manufactures a broad range of electrical control 
es, | 2Pparatus, including automatic motor starters, speed regula- 
ip-@ ‘Ors, elevator and machine tool controllers, controls for illu- 
ng mination and heating elements. Products are used by vir- 
+k, ‘ually all industries, particularly steel, automobiles, mines, 
96 textiles, utilities and air conditioning. 

31 Financial Position: Adequate. Working capital December 

ok, @ 21, 1953, $12.4 million; ratio, 2.7-to-1; cash and equivalent, 
$2.7 million. Book value of stock, $41.65 per share. 
‘ Dividend Record: Payments 1929-30, 1935-37, and 1939 to 
ate 

cts : 

cal Outlook: Company remains dependent to some extent on 
trends in the capital goods industries, but wide product 

4 a should help maintain sales at relatively good 
evels, 


Comment: Stock is a businessman’s commitment. 


11954 4 
$1.18 EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF STOCK 


om Years ended Dee. 31 1947 1948 1949 1950 1951 1952 1953 +1954 
4M Earned per share.. ++ "84. +H $5.49 $4.11 $5.98 $6.12 $5.81 $5.69 23 
30% Hf Dividends paid ..... 2.00 2.00 2.40 2.50 2.50 2.50 m3 
givi-fe Bligh ..a.<sues cs ou ion 31% 26%. 32% 37% 44 43 61% 
1ange = o Wes ean's ob eoue 18% 21 19% 22% 28 32% 31% 39 


) vs. 





r $1.51 inventory and contingency reserve. {Six months to June 30 vs. $2.88 
in iike "1958 period. tData to September 22. , 


SEPTEMBER 29, 1954 





Incorporated: 1929, Delaware, to acquire several long established companies. 
Office: 10th Street and 44th Avenue, Long Island City 1, N. Y. Annual 
meeting: First Wednesday in April. Number of steckholders: Preferred, 
361; common, 7,586. 


Capitalization: 

Be ee QU ag hi cd cu ardees sees otoc ts cece ctoce $3,280,000 
Preferred stock $4.50 cum. (mo par)...................-. 19,006 shares 
PA ere ee eee 1,196,283 shares 





*Callable for sinking fund at $102.50; otherwise at $103.50 through June 
30, 1956, $102.50 thereafter. 


Business: A leading manufacturer of printing inks, var- 
nishes and equipment for the graphic arts trade, including 
precision color cameras and photo-composing machines. 
Diversification has strengthened position in chemicals, 
products now including paints, varnishes, automobile enam- 
els, pigments, driers, wax compounds, waterproofing ma- 
terials, protective surface coatings and related specialties; 
also electrical insulation and bottle cap liners. 

Financial Position: Good. Working capital December 31, 
1953, $11.3 million; ratio, 5.1-to-1; cash and equivalent, $2.8 
million; inventories, $6.8 million. Book value of common 
stock, $10.49 per share. 


Dividend Record: Regular payments on preferred; on com- 
mon 1929 to date. 

Outlook: Operating results usually reflect general ietaiind 
influences, but diversification has broadened the earnings 
base and chemical activities should bring moderate sales 
growth over the longer term. 

Comment: Preferred is an upper medium grade issue; 
common is an average business cycle commitment. 


EARNINGS, DIVIDEND RECORD AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953 $1954 
Earned per share.. - 2 19 $0.70 $1.18 $1.89 $1.20 $0.93 $1.02 *$0.48 


Dividends paid ..... 0.60 0.50 0.40 0.90 0.75 6.75  .0.75 0.45 
WU .ccnataseciaicscs 15% 11% 9% 11% 12% 10% 10% 11% 
VOW dacastudanot cues 10% 6% 6% 8% 9% 8% 8% 8% 


*Six months to June 30 vs. $0.42 in like 1953 period. Data to September 22. 





General Contract Corporation 





Incorporated: 1946, Missouri; established 1913. Office: 901 Washington 
Ave., St. Louis 1, Mo. Annual meeting: Third Wednesday in April. 
Number of stockholders: Preferreds, 4,371; common, 3,680. 


Capitalization: 


Long QS. . cndcccapeCeedacddaeetdceesccncceseses $1,086,000 
*+Preferred stock 5% cum. conv. ($100 par).............. 14,939 shares 
*{Preferred stock 5% cum. conv. ($20 par)............-« 47,128 shares 
*$Preferred stock 6% cum. conv. ($10 par)............-+ 494, 700 shares 
Commaem stock ($2 POP)... ccccsccsvcccccccccccscccsccccs 1,691,952 shares 


Rank equally. {fCallable at $103; convertible through 1961 into five 
common shares. {Callable at $20.60; convertible through 1961 into one 
common share. §Callable at $11.50; convertible into 0.8 of a share of 
common through June 30, 1956, 0. 75 of a share through June 30, 1960 
and 0.7 of a share through June 30, 1963. 


Digest: Company and subsidiaries operate six commercia] 
banks (four in St. Louis, one each in Memphis and Quincy, 
Ill.); purchase instalment obligations on automobiles, farm 
implements, household appliances and furniture; lend to 
dealers to finance automobile purchases; make small loans 
to individuals and operate insurance companies, chiefly 
covering loss of or damage to automobiles and damage to 
buildings. Banking and consumer installment financing 
accounts for about 78% of earnings, insurance about 12%; 
small loans 5% and loans to finance companies 5%. As of 
December 31, 1953, cash and equivalent, $8.8 million; net 
receivables, $18.0 million; short term notes payable, $14.9 
million. Regular dividend payments on preferred stocks; on 
common, predecessors and present company have paid 1914 
to date. 


*EARNINGS, DIVIDENDS AND PRICE RANGE OF COMMON STOCK 


Years ended Dec. 31 1947 1948 1949 1950 1951 1952 1953-11954 
Earned per share.... $0.70 $0.78 $0.97 $1.07 $1.10 $1.15 $1.19 $0.88 
70,40 0.80 0.80 


Dividends. paid ..... 0.37 0.37 0.55 0.42 70.10 
aes as hace nie 9% rs 10% 14% 13% 13% 15 17% 
SOUS 3s es wah nk ea 7% 7™% 10% 11% 10% 10 12% 
~ *Adjusted for all dividends paid in common stock. {Paid stock dividends: 2% in 
1950, 1%% four — in 1951, 1/25 share of 3% $10 on ae preferred stock in 1952. 
= months to June 30; no comparison. §Listed New York Stock Exchange September 
1, 1954; previous quotations ‘‘over-the-counter’’ bid prices. {Data to September 22. 
31 








FREE BOOKLETS 


Upon request on your letterhead 
and without obligation, any of 
these booklets will be sent direct 
from the issuing firms to which 
your request will be for- 
warded. Booklets are not 
mailed out by Financial World 
itself. 


Confine each letter to a 
request for a single booklet, 
giving name and complete 
address. 

Free Booklet Department 
FINANCIAL WORLD 


86 Trinity Pl., New York 6, N. Y. 





Key Man in a Business—Booklet describes pos- 
sible effects of the death of a key man upon 
the future of business. 


How Mr. Tuggleby Bought a Mimeograph— 
Interesting booklet on the history and newest 
developments in duplicating equipment. 


Opening an Account—Many helpful hints on 
trading procedure and practice in this 24- 
page booklet, offered by N.Y.S.E. firm. 


Sample Page of Charts—A leaflet showing six 
of 1,001 stock charts with- description of a 
graphic service. 


Security & Industry Survey—A quarterly fore- 
cast of financia! and business conditions in- 
cluding individual studies of 34 basic indus- 
tries—a 48-page brochure generously _illus- 
trated with appropriate charts. 


Typographic Planning for Typewriter Compo- 
sion—A highly interesting brochure designed 
to assist in transforming printing requirements 
to typewriter composition. 


"First Fifty Years"—Golden anniversary book 
of large industrial equipment manufacturer is 
available upon request on your business letter- 


head. 


Insured Accounts—An outline containing ex- 
planations of twelve basic facts about Federal 
Savings and Loan Associations—yields up to 


Wy%. 


Municipal Bond Holders—Folder describes a 
“Watching Service" which is geared to keep 
bond holders posted on new developments 
that may affect their holdings. 


Fire-Hazard Calculator—A folder based upon 
reports of fire protection engineers. By a turn 
of the dial the "FIREDANGERator" enables 
a businessman to determine his fire risk in a 
few seconds. 


Investor's Reader—A copy of this popular 
semi-monthly digest offered without charge— 
features include "The Stock Market," “Busi- 
ness at Work'' and "Production Personalities." 


Whiskey Making from Grain to Glass—An 
interesting booklet on the distilling process 
from the original grain till, years later, the 
product is in a glass. Booklets available where 
state laws permit. 
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paren 1954— 1953 
Sept. 4 Sept. 11 Sept. 18 Sept. 19 
Nesegtric Outget (EOWH) 2... 0s. cesnesnceees 9,087 8,808 9,074 8,395 
Eteuent Car TiGOGings. . .. 4... saree siccccestes 688,492 601,525 680,000 710,554 
§Steel Operating Rate (% of Capacity)....... 64.0 66.4 66. 95.1 
§Steel Production Index (1947-49—=100)...... 94.9 98.5 98.9 133.5 
gossetich 1954 “ 1953 
Sept. 1 Sept. 8 Sept. 15 Sept. 16 
{Commercial Loans ...... { Federal Reserve $20,798 $20,829 $21,023 $23,295 
{Total Brokers’ Loans....{ Bank Members 3,132 3,169 3,058 2,539 
{Demand Deposits ....... 94 Cities 54,066 54,013 54,490 53,527 
Brokers’ Loans (New York City)............ 1,613 1,676 1,636 1,419 
000,000 omitted. §As of the following week. {Estimated. 
Market Statistics — New York Stock Exchange 
Closing Dow-Jones c 1954 . ——_ 154 _—_, 
Averages: Sept. 15 Sept. 16 Sept.17 Sept. 20 Sept. 21 High Low 
30 Industrials .. 350.63 352.37 355.32 353.48 356.40 356.40 279.87 
20 Railroads ... 116.22 116.16 116.33 115.54 116.75 120.73 94.84 
15 Utilities 61.01 60.99 61.29 61.29 61.38 61.58 52.22 
OS Daeees x5 ..4. 130.04 130.36 131.12 130.51 131.49 131.49 106.03 
1954 
Details of Stock Trading: Sept. 15 Sept. 16 Sept.17 Sept. 20 Sept. 21 
Shares Traded (000 omitted)......... 2,110 1,880 2,250 2,060 1,770 
SOUS: TRE dibee ek ridesscacicceces 1,211 1,201 1,206 1,198 1,182 
Number of Advances................ 351 552 689 338 546 
Number of Declines................. 578 357 315 594 351 
Number Unchanged ................ 282 292 262 266 285 
ae ge. er ee 61 78 102 69 44 
Wear RN kk ic whe sn cacveiccuws 1 2 1 2 1 
Bond Trading: 
Dow-Jones 40-Bond Average........ 100.83 100.84 100.84 100.79 100.88 
Bond Sales (000 omitted)........... $3,130 $3,090 $2,930 $3,300 $2,560 
se 1954 i. —isi— 
*Price-Earning Ratios: Aug. 18 Aug. 25 Sept.1 Sept.8 Sept. 15 High Low 
Industrials ......... 11.79 11.34 11.10 11.38 11.62 11.79 9.36 
SS 8.39 8.50 8.29 8.38 8.57 8.57 5.20 
oo rr 15.14 15.41 15.20 15.32 15.43 15.43 13.78 
*Common Stock Yields: 
50 Industrials ...... 4.53% 4.59% 4.69% 4.58% 4.49% 5.83% 449% 
20 Railroads ....... 5.51 5.73 5.87 5.81 5.68 6.88 5.50 
BO APUMREES ooovonnds 4.63 4.67 4.73 4.76 4.72 5.23 4.63 
re 4.58 4.65 4.74 4.66 4.57 5.78 4.57 
*Average Bond Yields: 
BBA hodoc co oehods 2.825 2.835 2.843 2.846 2.845 3.058 2.803 
We iviiasissctedttnkds 3.124 3.140 3.138 3.137 3.136 3.376 3.124 
ees ee 3.480 3.498 3.501 3.493 3.501 3.674 3.470 





*Standard & Poor’s Corporation. 


The Most Active Stocks—Week Ended September 21, 1954 


Shares ———Closing——_,, Net 
Traded Sept. 14 Sept. 21 Change 
United States Biel 256 os ccs wcsuccueane 98,200 55 55% + % 
ee a er re ere 97,400 405% 41% + % 
Affiliated Gas Equipment................ 95,200 11% 12% +1% 
Raytheon Manufacturing ...............- 82,200 143% 153% + % 
Colorado. Fuel Gr: 160i. o.oo 0.5.06 hep necs dee 80,300 17% 1834 +1 
Pennsylvania Railroad ............0.200+ 73,000 18% 17% —% 
General Biectrde. ocd. iick os cba Segoe ines 71,900 4314 44 +1 
Geneth) Motors «<6. .os ice sckisdoistvcds 70,600 8234 85 +2% 
North American Aviation................ 68,700 463% 4634 + % 
Standard Oil (New Jersey)...........-+45 68,100 9614 9914 +2% 
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Fourteenth 
Annual Report 


Awards Number of 
FINANCIAL WORLD 


Dated: October 27, 1954 
Top Management Readership 
Extra Circulation — Long Reference Value 





Listing All Winners and Runners-Up for Bronze 
“Oscar of Industry” Trophies in 100 Industrial Classifications 


Partial Table of Contents 
INDEPENDENT BOARD OF JUDGES _ FINANCIAL 


300 Best Annual Reports of the Year WO RLD 


Tabulated: Ist, 2nd and 3rd 


Past Record of Bronze Oscar Winners 





Fourteenth 
Winners and Runners-up for Gold and IR 
Silver “Oscars of Industry” Annual Report 


Awards Number 
*National Directory of Annual Report 


Counsel and Processors Annual Report 


of Independent 
Board of Judges 


'* Advertising forms of the Directory Section close October 18th. 


Winners of Bronze 
Silver and Gold 
Oscars of Industry 





























The Issue to Be Distributed at the 


FINANCIAL WORLD 


Annual Report Awards. Banquet 
in the 
Grand Ballroom, Hotel Statler 
New York City 


MONDAY, OCTOBER 25, 1954. 


FOR FURTHER INFORMATION WRITE 
Weston Smith, FINANCIAL WORLD, 86 Trinity Place, New York 6 





A twist and ifé fF / 


A new twist that housewives like 


The increasing use of the Crown Vacuum 
Lug Cap on jams, preserves, pickles, mayon- 
naise and a lot of other glass packed foods is 
making consumers happier these days. 
This cap comes off the jar with a simple 
quarter-turn twist. And it goes back on 
with the same simple twist to make a per- 
fect re-seal. 


Here is a packaging improvement that 
housewives long have wanted . . . a jar with 
a dependable vacuum seal which is also 
convenient in use. It has been made possible 
by Crown’s development of machinery 
which applies this well liked cap at modern 
production speeds. 


Originating packaging improvements is 
an old story at Crown. As a manufacturer 
of closures, containers and machinery, all 


related to packaging, Crown carries on a 
ceaseless search for new products, new 
methods, better equipment. 


Development of this new method of 
vacuum sealing with Crown Vacuum Lug 
Caps is typical of the way this Company 
works with the industries it serves . . . how 
it contributes to the better packaging of 
many types of products. In serving industry, 
Crown also serves the consumers of the 
nation. Although Crown products are sold 
largely to other manufacturers, they are 
used in the packaging of a vast number of 
things that most families are constantly 
buying. 


CROWN CORK & SEAL 
COMPANY, INC. 


Products by CROWN: BEVERAGE BOTTLE CAPS e BEVERAGE BOTTLING 
MACHINERY « MILK BOTTLE CAPS e« MILK FILLERS »« METAL CAPS AND 
CLOSURES « CAPPING MACHINES e PACKER’S CANS « GENERAL LINE CANS 
BEER CANS « ‘‘SPRA-TAINERS” © ‘‘FREEZ - TAINERS’’ « MERITSEAL CAPS 


General Offices at Baltimore e Plants ‘at: Baltimore, Philadelphia, St. Louis, Detroit, Chicago, Orlando, San Francisco, Los Angeles 











